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TO PROTECT AGENTS 
SERVING IN WAR 


Resolutions of New York State Associ- 
ation of Local Insurance Agents 
at Syracuse 
AID TO BE GIVEN OFFICES 
Vigilance Committee to Check Up 
License Violations—Annual Dues 
Increased By Association 
So far as is known the New York 
State Association of Insurance Agents 
is the first similar body to adopt 
resolutions aiming to protect business 
of agents now with the colors. It has 
gone on record practically to the ef- 
fect that the business of such agents 
should not be raided, and that such 
offices should be extended help. 


Copy of Resolution 


The resolution, adopted in Syracuse 
last week, at the annual meeting, reads 
as follows: 

“Resolved, That this association rec 
ognizes the patriotic service many of 
its members are rendering our Gov- 
ernment and the cause of our Allies in 
this most deplorable war, and we fur- 
ther resolve that we agree not only to 
respect the business of such loyal men 
while they are in the service, but that 
we will give such assistance as we are 
able to those who are conducting their 
affairs during their absence.” 

Another resolution re-affirmed the 
loyal allegiance of the association to 
President Wilson “with most positive 
assurances that there are no more 
earnest supporters of his efforts to 
bring about an _ honorable’ peace 
throughout the world, than the insur- 
ance men of this country, and that we 
hold ourselves unceaSsingly ready to 
perform any and every duty which we 
may be called upon to accomplish.” 


Dues Increased 


After a lengthy discussion the an- 
nual dues were advanced from $3 in 
towns of 75,000 and under and from $5 
in larger places to $5 in the smaller 
towns, and $10 in the larger cities, ef- 
fective next August. Three dollars of 
whatever amount is paid, either $5 or 
$10, goes to the National Association 
and the payor automatically becomes a 
member of his local board, and the 
National Association. 

Frederick V. Bruns, of Syracuse, of- 
fered the following motion which was 
carried: 

(Continued on page 18) 























Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 











COME TO HARTFORD 0 








| North British Established 1809 | 
| and Mercantile | 


Entered United States 


3800 Insurance Co. | 





Policyholders protected by the entire United States assets 
with further guarantee in every policy, of protection 


| by entire fire assets of the company which 
| are many times larger. 








/SPRINGFIELD 


Fire & Marine Insurance Co. | 
| Cash Capital $2,500,000. 90 
i} T's SPRINGFIELD for two-thirds of a century has 


transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided — 
e 











sentative of an undivided and independent company. — 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 
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HOLCOMBE’S BIRTHDAY 


Field Force Leaders Pay Tribute to 
Head of Phoenix Mutual Life 
Insurance Co. 


GIVE BEAUTIFUL TESTIMONIAL 


$4,000,000 Written in May—John L. 
Shields and R. C. Allen Write 
Most Business 


John M. Holcombe, president of the 
Phoenix Mutual Life, was seventy 
years old on Saturday. For forty-four 
years his lot has been thrown with 
the Company. The field men decided 
to make the event something out of 
the ordinary, and they presented to 
him a Tiffany testimonial, with his in- 
itials in silver and names of managers 
in various parts of the country, also 
inscribed, all set in a beautiful rare 
wood box. 


Holcombe Month 


The entire field force went to work 
to make a record, and despite the Red 
Cross drive succeeded in writing more 
than $4,000,000 during the month of 
May. A birthday war dinner in Hart 
ford was decided upon, an invitation 
to which was to be extended to the 
three producers who reported the 
largest amount of new premiums on 
business issued in May and Jesse L 
Shields, of Indianapolis, and R. C. Al 
len, of Cleveland, almost tied for first 
place, each went over $3,000 in premi 
ums L. M. B. Morrisey, manager at 
Davenport, won third place, insuring 
almost twenty live 
Boston, and John W. Moore, Cincin- 
nati, were practically tied for fourth 
place The winning producers and 


Arthur J. Kew, 


tiree of the managers, Mr. Rogers, of 
New York; H. H. Kohn, of Albany, and 
( W. Welles, Hartford, also attended 
the dinner (held in the Hartford Club), 
as did a number from the home office 
More than $400,000 was written on 
May 15, which had been designated 
President's Day 


Mr. Holcombe’s Career 


Mr. Holcombe was born in Hartford, 
the family tracing its American descent 
back to 1635. After attending the High 
School ne entered Yale College, from 
which he was graduated in 1869. 
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Charles E. Gross and Frank R. Childs 
were class mates. From his alma 
mater he received three years later 
the additional degree of M. A. He has 
been a warm defender of the Yale 
faith and few things please him more 
in life than a triumph of the Blue. 
He has served as president of the Hart- 
ford Yale Alumni Association and is yet 
a worker, always enthusiastic and de- 
pendable for that “unit.” 

Upon his graduation Mr. Holcombe 
began his career as an insurance work- 
er in the office of the actuary of the 
Connecticut Mutual Life Insurance 
Company. Two years later he was ap- 
pointed actuary of the insurance de- 
partment of the State of Connecticut. 
This place he held for three years. 

It was in 1874 that he inaugurated 
his association with the Phoenix Mu- 
tual, as assistant secretary. The fol 
lowing year he was made secretary. 
In 1889 he was elected vice-president. 
December 27, 1904, he became the ex- 
ecutive head of the Company. 


Lecturer at Yale 


Mr. Holcombe has been a lecturer 
on insurance for Yale College and for 
Adelbert College, Western Reserve 
University. He was president of the 
Fidelity Company, predecessor of the 
Fidelity Trust Company, and a director 
of the American National Bank. He is 
Mechanics Sav 


now president of the 
ings Bank, a trustee of the Fidelity 
Trust Company, a_ director of the 


Phoenix National Bank, the Phoenix 
Insurance Company and the National 
Security Company of New York. He 
is also a director and treasurer of the 
Hartford Retreat. 

Mr. Holcombe is further a fellow of 
the Actuarial Society of America, a 
rember of the Sons of the American 
Revolution, the Society of Colonial 
Wars, the Society of 1812, the Hart- 
ferd Club and the Hartford Golf Club. 

In 1883 he was a member of the city 
council, In 1885 he was president of 
the Board of Aldermen. He has been 
a member of the city plan commission 
and the board of finance. 

January 29, 1873, he married Miss 
Emily Seymour Goodwin. ‘There are 
three children, Harold Goodwin, Emily 
Marguerite and John Marshall, Jr. 

The Phoenix Mutual was formed in 
1851 with Barzillai Hudson as _ presi- 
dent. Mr. Holcombe’s other predeces- 
sors were Rev. Benjamin E. Hale, Ed- 
son Fessenden, Aaron C. Goodman and 
Jonathan B. Bunce. Its first policy 
was to John A. Hale, 31, of Glaston- 
bury, for $500 for the “term of life.” 
The Company began in the editorial 
rooms of Rev. Mr. Hale, editor of the 
“Fountain,” in a building occupied by 
Edson Fessenden’s Eagle Hotel, near 
City Hall Square. Later the Company 
rented rooms on the second floor of 
the building at the southwest corner 
of Main and Pearl Streets. In 1897 
it occupied quarters in its new build- 
ing at No. 49 Pearl Street. 


AGENT TEACHES CLERKS 


William J. Jones Organizes School 
For Young Men Ambitious to Be 
Producers 


William L. Jones is the leading 
eolicitor of the Penn Mutual Life. As 
a rule he writes more than $1,000,000 
a year. 

Recently, Mr. Jones organized a 
sehool among the clerks at the Home 
Office of the Penn Mutual Life who 
wanted to write applications, and upon 
Thursday of each week he gives an 
hour or more to the instruction of 
approximately seventy-five ambitious 
cierks. 

; Captain Leon F. Foss, former gener- 
al agent of the Berkshire Life, is in 
France. He is attached to the First 


Anti-Air Craft Battery. 











Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


* AMARILLO 
Ofn Lr 
THE DALLAS TEXARKAMAS 
BIG FI.woatn, 
TEXAS GREAT 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 
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MMMM NINA Gt Mo, 
= Fe years as traveling 


Ba HARTFORD NOTES 2 the Sina Life and has 


auditor 


Hastings was employed for 
of 
been located 


ral? «Ok «~Cleveland for the past year. 

The engagement of KE. R. Carter, of The Aetna Life Girls’ Club are tak- 
ine Attna Life Insurance Company, to jing swimming lessons and the Trav- 
Christine M. Brainard of Hartford, is elers’ Girls Club are studying civil 
innounced. Miss Brainard is th@ government according to recent an- 
daughter of Harvey B. Brainard. an nouncements. 
insurance broker of prominence in William J. Doran and Miss Marion 


eral 


Hartford. ©. Weir of Hartford, both 


employees 


Frank W. Bidwell, supervisor of of the Travelers Insurance Co., are 
death claims of the tna Life, has tie most popular male and female em- 
three sons in the nation’s service, the ployees of insurance companies in 
latest being Clyde C. Bidwell enter- Uartford according to a recent con- 
ing the Naval Reserves last week. test conducted at the soldiers’ carnival 
Ail three sons are Dartmouth College in Hartford last week. Miss Weir 
men and the two oldest hold commis- :eceived 3,906 votes and Mr. Doran 
sions as lieutenants. 5.670. Each received a $50 Liberty 

Cashier EK. H. Hastings, of the Gen- Bond. 


Agency of Chapman, Jackson & ———- 
Company, managers for the Life De- 
rurtment of the Attna Life for Cleve- 
Innd, and Mrs. Hastings are rejoicing 


Joseph Gross is an agent in New 
York City of the Union Central. Dur- 
ing each of 164 weeks Mr. Gross wrote 
over the birth of a son born on May and examined one or more applicants. 








The Fieldmen of 


The Guardian Life Insurance Company 








of America 


in March, 1918, the first month under the Company’s 
new name, produced new business amounting to 


$4,820,210.00 


$460,000.00 in excess of the largest amount ever 
written in any other month since the Company was 
organized in 1860. 


The new business paid for in 1917 amounted to $24,- 
816,657.00 and exceeded by $3,751,129.00, the best 
previous year in the Company’s history. 








REY. SE eke ee me A $54,664,135.11 
Guarantee & Dividend Fund — 5,880,822.73 
i Insurance in Force......... 169,043,316.00 








For a Direct Agency Connection with 
A GROWING COMPANY FOR GROWING MEN 


address 


T. LOUIS HANSEN, Superintendent of Agencies 

















50 Union Square, New York, N. Y. 



































New Coast Department 
of New York Life 


WORK DONE 


F. A. Wickett Made Inspector of 
Agencies and C. H. Langmuir Made 
Supervisor—Coast Record 





FINE THERE 








The New York Life has established 
a new department on the Pacific Coast, 
with F, A. Wickett, of San Francisco, 
as inspector of agencies, and Charles 
H. Langmuir as_ supervisor. Mr. 
Wickett began with the New York 
l.ife in 1899 as clerk in the Marquette 
Granch Office, Chicago. In 1901 he 
was promoted to the cashiership of the 
British Columbia Branch. While act- 
ing as clerk and cashier—we note here 
a lesson for the bright and ambitious 
young men who will become the field 
officials of the Company in the years 
asiead—-he wrote a considerable per- 
sonal business after hours, showing a 
natural liking and aptitude for field 
work. In 1904 he was made Cashier 
uf the Honolulu Branch; in 1908 be- 
came Resident Manager in Honolulu; 
later, Agency Director Nevada Branch; 


in 1910 Agency Director Intermoun- 
tain jranch, Salt Lake City; 1911 
Agency Director San Francisco, Cali- 


fornia-Office, where he raised the pro- 
duction of that office from $2,646,000 
in 1911 to $7,112,000 in 1914. In 
November, 1915, he was promoted to 
be Supervisor. In connection with his 
present advancement, it should be said 
that while San Francisco, California- 
Office paid in 1917 for $9,466,892, in 
the four months of the present year 
its paid volume runs up to $3,905,000 
oy practically a twelve million gait! 
Son of Former General 
France 


Manager For 


Mr. Langmuir was born and bred a 
New York Life man. He has been in no 
other service. He began in the Paris of- 
fice in 1893 where his father, Charles 
Langmuir, was general manager for 
france. From there young Langmuir 
went to England to fill a position that 
was practically cashier for our Lon- 
don Office. Later he came to New 
York City and was agency director of 
Broadway Branch until January, 1902, 
when he was transferred to Columbus 
Circle Branch, New York City; in 1905 
axency director Imperial Branch, New 
York City; in 1907 he was transferred 
to California as Agency Director of 
Southern California Branch, the name 
ot which was later changed to the Los 
Angeles Branch. It will be seen that 
Mr. Langmuir has had a varied, valu- 
able and wellwrounded experience in 
many different localities, which has 
enabled him to handle with ability the 
many problems that come up in the 
busy life of an agency director. Los 
Angeles Branch, under Mr. Langmuir’s 
charge, has grown to be one of the 
largest insurance agencies in the United 
States. The new paid-for insurance in 
ten counties of Southern California 
was $1,100,000 in 1909. ‘In 1917 it had 
srown to $6,100,000. In eight years 
the Branch increased nearly 600%. 
Mr. Langmuir is energetic, resourceful 
and filled with original ideas. 


RULES ABOUT NOTES 


The Penn Mutual informs agents 
that notes must not be taken. for thirty 
days or one month, as the Company’s 
grace privilege of thirty-one days af- 
fords policyholders that accommoda- 
tion without the Company incurring a 
liability for the risk for the ful: pre- 
mium period, and the agent assuming 
the responsibility for term jnsurance, 
where the policy has no collateral 
value. Notes must not be accepted in 
advance for deferred half-yearly o1 
quarterly premiums. 
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Emily Roby’s Writings 
Largely on Men 


SUCCESSFUL CHICAGO AGENT 


Once Followed a Banker to New York 


and Took His Application 
For Large Sum 

In the Penn Mutual’s Agency in 
Cnicago Mrs. Emily M. Roby has made 
tore than an ordinary success. John 
kt. McFee describes her work in the 
current issue of “The Penn Mutual 
News Letter.” 

“Within the last few weeks Mrs. 
Roby obtained an application by fol- 
‘owing the prospect to New York,” he 
said. “The applicant is vice-president 
of one of the largest financial institu- 
tions in the country, so expert at 
sa'esmanship that he was recently 
called upon to address one of the large 
New York clubs. In his address he 
detailed Mrs. Roby’s. methods in illus- 
tration of scientific approach and clos- 
ing.” Continuing Mr. McFee described 
her methods: 

Her transactions are chiefly with 
men, The general agent of the Penn 
Mutual once .old me that in the first 
year of her work as a life insurance 
agent she made money enough to go 
to Europe, and in the second year 
enough to go around the world. To- 
day she pointed out to me a new car 
manned by a chauffeur standing at 
the curb of the building. She needs 
it to get around to see her prospects. 
Mrs. Roby told me that she has never 
Nad any aid whatever in building up 
ner business. 

She obtains her prospects princi- 
vally from the newspapers. She reads 
specially the financial columns, the 
real estate, investment and _ business 
news, always with a _ pencil in her 
hand. Whenever it appears that an 
organization or an individual has been 
»varty to an act indicating prosperity, 
che notes the fact and searches out 
‘he individuals if their names are not 
riven. She then calls, oftentimes 
without introductions, on these men. 

“Of course,” she said, “I never tell 
a stenographer nor an assistant my 
business. I know that I never would 
see the man if I did.” 

“What is it you wish 
Viank about?” 

“Why, I wish to see Mr. Blank, of 
course, on personal business.” 

But, perhaps, her method will ap- 
pear more clearly by the actual story 
of the case. 

A Tip From a Newspaper 

Mrs. Roby some months ago read 
in the financial column of a newspaper 
that this man was assuming the man- 
agement of the Chicago branch of his 
New York house. She called on him 
and succeeded in seeing him. He was 
specially intolerant to irrelevant dis- 
cussion. 

As she stated her business, quickly 
came the retort: “Mrs. Roby, I am 
very busy and I have been rather an- 
noyed by the persistence of life insur- 
ance agents. I have been thinking of 
adding to my insurance, but I wish to 
vocide jn my own way and when I 
choose.” She had won the supreme 
admission that he was considering 
lite insurance. After that she called 
ugain and found that he was often in 
New York. “I found he had the same 
sort of impatience over irrelevancies 
as I have, and so I tried to show him 
that he need never fear annoyance 
from me.” 

When she followed him up in De- 
cember she was disappointed to be 
told by the assistant manager that 
her prospect was now permanently 
in New York. Obtaining his address, 
she wrote to him, stating that she 
might be in New York in February 
and she would appreciate an interview 
with him there. Mrs. Roby here de- 
Clared that there is a high art’in letter 


to see Mr. 


writing. To her the test of success 
in letter writing is the pertinent revel- 
ation of personality in the writer. To 
her letter she received a courteous 
consent to see her, and so she took 
the train to New York. 

Planned His Insurance Needs 

She obtained an appointment on 
Tuesday by telephone and then closed 
tne case. As she launched into the 
subject she first asked her prospect 
to enumerate the policies he carried, 
che premiums on each and the months 
of the different payments. With the 
assistance of his secretary her pros- 
pect did this. Like most large policy- 
holders he did not desire an over- 
heavy payment for any one month. 
So she suggested that the _ policies 
might be issued so that the premiums 
should be distributed rather equally 
throughout the year. 

She made an appointment for his 
examination the next day and departed 
with the promise to prepare a schedule 
oi payments as she had suggested. It 
is manifest that the service in this 
suggestion was the really winning 
argument. She had _ perceived the 
chief obstacle and quickly swept it 
away by the very simple suggestion 
vi several policies with preliminary 
term, fixing the policy years as de- 
sired and calling for small additions 
of the preliminary term premium to 
the desired outlay for the respective 
months of the first year. Then Mrs. 
toby said she worked on the prepara- 
tion of this schedule that night. It 
seemed easy to make the schedule, 
hut she wished jt so clear that one 
might see at a glance what it meant. 
She was insistent that the typing 
sniould be only in a certain way. 

The next day she got the ear of his 
cecretary and asked her to place a 
memorandum on her prospect's desk 
without comment. This memorandum 
merely read: “You have an appoint- 
ment at 1 o'clock. Telephone.” The 
note was placed on the desk, and the 


SELBY P. WOOD’S TRIP 





Not Sure Whether Australian Com- 
pany Will Open Branches or 
Form Subsidiary 





Selby P. Wood, 
the Australian 
Association, 


managing director of 
Provincial Assurance 
which is to enter the 


United States, said to The Eastern 
Underwriter: “I am not quite sure 
whether we shall open branches or 


until I get 
sailed on 


form a subsidiary company 
to the United States.” He 
May 15. 


JUBILEE CONVENTION 


More Than Two Hundred Preducers of 


Pacific Mutuai Life Visit Los 
Angeles 
This is jubilee week o? the Pacific 


Mutual Life. More than two hundred 
of its leading producers are guests ol 
the Company. Convention proceedings 
are being held in the Yosemite, home 
of the Company's “Big Tree” trade 
mark. 


APOLOGIZES TO NEW YORK LIFE 

The “Investment Review,” a paper 
published on the Pacific Coast, has 
printed an apology for criticising offi 
tials of the New York Life and C. H. 
Langmuir of that Company. The Los 
Angeles general agents held a meeting 
and criticised the paper for its edi- 
torial attack. 


present on the minute for 
his appointment with the doctors 
The policies were issued and paid for, 
with thanks for the service. 

The New York incident 
be of good omen for Mrs. 
the has placed in various 
¥250,000 in the month since her 


man Was 


seemed to 
Roby, since 
companies 
return. 





Prudential 


Group 
Policies Sell 








FORREST F. DRYDEN, President 





Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


| Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 





THE 


Home Office: NEWARK, N. J. 
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Frank D. Buser With 
Fidelity Mutual Life 


WELL-KNOWN IN PHILADELPHIA 





Work as Chairman of Committee on 
Laws and Practices Attracted 
Attention 


Frank D. Buser, one of the 
known of the Philadelphia 
agents, has joined the 
idelity Mutual Life in Philadelphia 
Mr. Buser for years was a newspaper 
man, and his work in that connection 
in Chicago made his name a tradition 
in the business for good work. Going 
ito insurance he soon became an ef- 
fective producer, 


best 
general 
forces of the 


Active in Association Work 


From the start he took an interest in 
life underwriters’ associations, and he 
was at one time president of the Phila 
delphia Association. He was at one time 
fecretary of the National Association 
and is now a member of the executive 
committee of that association. As 
chairman of the committee on law and 
field practices of the Philadelphia As 
»Jsciation he attracted considerable at 
tention. 


Fidelity Mutual’s Comments 


The Fidelity Mutual says: “Mr 
user is a life insurance man of mark- 
ed ability and is nationally prominent 


:o life underwriting circles. A man of 
broad experience and of a_ personal 
Lower quite out of the ordinary, he has 
Leen drawn into the larger activities 
of the association movement and has 
unselfishly given a great deal of time 
to the cause.” 


Mr. Buser before going with the Fi- 
lelity Mutual was with the Massachu- 
setts Mutual and then with the Kquita- 
ble Life Assurance Society. 


BYRLEY GOES TO ATLANTA 


Head Office Man Who 
Been Appointed Chicago Man- 
ager Makes Change 


Former Had 


John H. Byrley has been appointed 
nmianager of the Fidelity Mutual tor 
Georgia and East Tennessee. In dis 
cussing the appointment The Fidelity 
Iield Man” says: 

“In April ‘Field Man’ announcement 
was made of the appointment of Mr. 
liyrley as manager for Chicago, Ill. 
Soon after Mr. Byrley’s removal to 
Chicago a vacancy occurred in his old 
field in the South by the resignation 
of Mr. Samuel M. Carson, which led 
to a prompt decision by Mr. Byrley to 
zo back to Atlanta, Georgia He ac- 
cordingly made application for trans- 
fer and we take pleasure in announc- 
ing his appointment as manager for 
Georgia and Kast Tennessee. This is 
the territory looked after by Mr. Byr- 
ley previous to his coming to the head 
cflice in April, 1916. It is a field en- 
tirely to his liking and one with which 
he is quite familiar. Our best wishes 
rc with him and we feel confident his 
presence and renewed activity there 
vill soon be reflected in the production 
l:st.”” 

LARGE W. . S. SALES 

Some remarkable W. S. S. individual 
sales are being wat by agents of the 
Metropolitan Life. B. B. Anderson, 
resident agent of the Company at Do- 
ver, Me., sold $30,000 worth up to April 
12. G. W. McFarland, superintendent 
at Auburn, N. Y., sold $24,700 worth; 
E. P. Langley, superintendent at 
Lewiston, Me., $20,650, and E. L. Mat- 
terer, superintendent, Lancaster, Pa., 
$14,320 worth. 


The North Dakota Life Underwrit- 
ers’ Association is growing faster than 
any similar association in the West. 
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Job Hedges’ Debut 
for Life Presidents 


BEFORE A HOUSE COMMITTEE 
Noted Lawyer Argues Against Pro- 
posal of Excess Profits Tax on 
Life Companies 
Job E. Hedges, famous New York 
lawyer, made his first appearance for 
the Association of Life Insurance Pres- 
idents in Washington this week when 
with F. A. Dunham he argued against 


social service which is being supported 
at private expense and without any 
public cost whatever. In view of the 


exigencies of war these considerations, 


though still sound, have not been 
urged. Both income and the excess 
profits taxes apply to life insurance 


companies to the extent that they have 
net income and excess profits and in 
addition there is a special tax upon the 
issuance of new insurance. 

“Although only a minor proportion 
of the premiums received by life in- 
surance companies constitutes true in- 
come, the greater part being the pol- 


icyholder’s contribution toward current 
losses and to permanent capital, the 
entire premium income is included in 
gross income under the income tax law, 
This departure from principle is, how- 
ever, rendered innocuous through de- 
ductions expressly allowed by the 
statute.” 
ALBANY MEETING 

The Capital District Life Underwrit- 
ers’ Association met last night in AIl- 
bany. Walton L. Crocker, vice-presi- 


dent of John Hancock, was the guest* 


of the occasion. 





the excess profits tax. 

Mr. Hedges said several arguments 
could be advanced against the recent 
Treasury ruling that “legal reserves are 
not capital because the net additions 
to reserves required by law are not 
taxed, 

“Here are the reasons why this is 
wrong,” said Mr. Hedges. 

“Legal reserve is surplus and _ gur- 
plus is part of invested capital under 
definition of statute. 

“Net addition to reserve js not the 
income from the reserve. 





C. A. CRAIG, President 





W, R. WILLS, Vice-P res. 


Cc. R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 




















“It is the difference between the 
value of outstanding insurance at the 
beginning and at the close of the year. 

“It may be a negative quantity re- 
sulting in a transfer from legal reserve 
to free surplus called gain from re- 
serves which is taxable as income. 

“It merely anticipates the deduction 
of the same amount as part of the pay- 
ment of (1) death benefits, (2) ma- 
tured endowments or (3) surrender 
values. 

“It is made up of additions from (1) 
renewal premiums and (2) first year 
premiums plus (3) interest on the re- 
serve at assumeil rate (34% per cent.). 

“Less reserve on policies terminated 
during the year by payment of (1) 
death benefits, (2) matured endow- 
ments, (3) surrender values. 

“Under circumstances when the neod 
for money was not so urgent as now 
the representativis of life insurance 
have maintained that it is against pub 
lic policy to tax trust funds such as 
theirs. To do so, they asserted, not 
only would constitute an injustice, but 
also would tend to discourage habits 
of thrift and thereby retard tue growth 
and development of a most important 


ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and 


covering Permanent and 


The Columbian National Life Insurance Company 


Total 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 


HEALTH INSURANCE 
Disability and Weekly 





HOME LIFE 
INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 



































Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








W. J. WILLIAMS, President 


Also Issues All Standard Fo: 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


The Largest Industrial Company West of The Alleghenies 


rganized 1888 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


Assets Ilasurance in Force Income _ Policies Issued 
Dec, 31, = $ go $ Peet 1889-1895 $ 1,085,087 265,931 
1902 S160 BSTA9BO A oy at sing 926 
1909 4,867,379 780,907 ‘ 1d, , 
1916 11,943,640 104,989,362 4710-1916 22,670,340 1,426,752 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 


SINCINNATI, OHIO 


ms of Ordinary $500 to $10,000 








NIAGARA LIFE BUILDING 

















Mohawk Cor. Franklin Street, Buffalo, N. Y. 


The Combined 


Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
‘ contracts 





Communicate with 


E. H. PUKKE 
Vice-Pres’t & Gen’l Manager 





BUFFALO, N. Y. 


Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Viee-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








A Real 
District 
Manager 


is wanted for one of 
the best territories in 
the most prosperous 
section of the nation. 
This is a real oppor- 
tunity for a first class 
man. 


== Write 


Bankers Life 
Company 


DES MOINES 











Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


Cc. H. JACKSON, Supt. of Agencies 
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One Year’s Farm 
Loan Experience 


EXPERIENCE OF METROPOLITAN 


Still An Adequate Supply of First- 
Rate Farm Mortgages for Company 
Investment 
One year ago the Metropoiitan Life 
Insurance Company made its first 
loans on farm mortgages. The Com- 
pany entered this field of investment 
practically co-incident with the launch- 
ing of the Federal Farm Loan system, 
which gives added interest to a report 
on the Company’s experience by Mr. 
Robert Lynn Cox, third vice-president. 
“The one outstanding fact at the 
close of the Metropolitan’s first year 
as an investor in this field,” said Mr. 
Cex, “is that there is still an adequate 
supply of strictly first-class farm mort- 
gages for the investment of life insur- 
ance funds at satisfactory rates of in- 
terest. Several forces have had a 
tendency, however, during this period, 
to lessen the volume of mortgages. 
Foremost of these is, of course, the 
wonderful prosperity of the American 
farmer. Wheat, cotton, grain and hogs 
at prevailing prices are effective mort- 

gage lifters. 
No Long-Standing Mortgages 

“As a result of this prosperity some 
investors having large amounts in 
farm mortgages, notably the life insur- 
ance companies that have been lenders 
on this security for many years, are 
confronted with the condition of hav- 
ing to take in funds on account of 
payments of mortgages about as fast 
as they can put them out to advantage. 
The Metropolitan Life has not been 
confronted with this condition because 
it has no long standing mortgages and 
experience shows that it will be two 
or three years before the cashing-up el- 
ement comes to be felt in any con- 
siderable volume, even under the most 
favorable agricultural conditions. 

“The Metropolitan jn starting opera- 
tions in this field had the disadvantage 
of having to create a new organization. 
Financial correspondents were appoint- 
ed only in those sections recognized as 
conservative and as the most desirable 
territory for farm loans. Under these 
conditions and pursuing a cautious pol- 
icy in extending the field and in the 
class of loans accepted, the Metropol- 








itan placed during the twelve months, 
$7.584,405 in farm mortgages. 
Satisfactory Rate of Interest 

“Notwithstanding these restrictions 
the Company was able to get a satis- 
factory rate of interest as well as a 
satisfactory selection of:loans. Fur- 
thermore, there has been a steady rise 
in the average rate, due chiefly to the 
continued absorption of liquid funds 
by the demands of war. At the close 
ef the twelve month period we were 
getting in the various States from % 
to 1 per eent. more than at the begin- 
ning. This, too, notwithstanding strict- 
er conditions, as, for instance, a limi- 
tation of the prepayment privilege 
which will tend to keep the money cut 
when once placed—an important mat- 
ter in connection with the investments 
of life insurance companies, where 
overhead costs must be kcpt at the 
minimum.” 

L. D. Cavanaugh, actuary of the 
Federal Life of Chicago, has been 
called to Washington by Hon. J. M. 
Gaines, Deputy Commissioner of the 
Fureau of War Risk Insurance, to 
serve the bureau in an important actu 
eital and managerial capacity. The 
lederal has granted Mr. Cavanaugh an 
indefinite leave of absence in order 
that he may serve the country in its 
present emergency. He is to return 
to the service of the Federal when he 
can be spared from his many duties in 
Washington. Alfred R. Thompson, who 
has been identified with the actuariai 
department of the Federal Life for 
some time past has been elected assist- 
ant secretary and assistant actuary of 
the Company. Mr. Thompson is an 
honor graduate of the University of 
Michigan; he is a nephew of John T. 
Winship who was former insurance 
commissioner of the State of Michigan. 
Mr. Thompson drove an ambulance in 
France until the service was taken over 
by the U. S. Army and at that time 
the military examination disclosed 
some slight impairment so that for the 
time being he was not permitted to en- 
gage further in military service. Mr. 
Thompson is a decided addition to the 
excellent official staff of the Company 
and the management of the Company, 
as well as Mr. Thompson, is to be con- 
gratulated upon this promotion. 

Ward B. Alsip has been appointed 
manager of the Fidelity Mutual at Se- 
attle, Wash. 





next birthday to 60 years. 


anteed by State Endorsement. 


BASIL S. WALSH, President 








| HOME LIFE INSURANCE COMPANY of AMERICA | 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. S06 Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 





JOHN J. GALLAGHER, Treasurer 











A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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REAL SATISFACTION 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


Ve eS eS IVI. 


If you have any doubt in your mind heave it dispelled 
by calling at 


Phone 6030 Cortlandt 





220 BROADWAY fie 
ft 
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THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 1914 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in fe insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com 
mjgsion, a renewal interest inguring an income for the future. Address the Company at ite Home 
Ottice, 277 Broadway. New York City. 

JOHN P. MUNN, M. D., President 
FINANCE {CLARENCE H. KEBSEY, Pres. Tithe Guarantees and Trust Co 
COMMITTEK | WILLIAM H, PORTER, Banker EDWAKD TOWNSEND, Pres. Importers and Traders Nat. Bank 
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and their beneficiaries, 
Great Policyholders’ Company. 


THE UNION CENTRAI. LIFE INSURANCE COMPANY 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Jesse R. Clark, President. 


resources, and 


The stronger the rear guard, the greater the 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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BUSINESS ESSENTIALS 
No. 3— IMAGINATION 
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Every insurance agent knows that 
he should be right on his mettle when 
approaching his prospect. He must be 
prepared for every emergency and be 
strongly fortified against any argu- 
rent that his prospect may offer. 
Successful agents are never caught off 
their guard. They are always pre 
pared for the unexpected. ‘They know 
what kind of mental states will cover 
over them like a veil when certain 
circumstances arise 

Concentrating on failure to sell a 
policy, collect a premium, your own 
obstinate folly, timidity or on anything 
sou don’t want brings its penalty in 
failure just the same as centering 
your whole mind on what you really 
desire to do or have brings its reward 
in success in the sale of the same 
policy, the collection of the premium, 
poise, courage, strength, ete. 

The inside secret of it all is imagi 
ration, the power to create within our 
minds mental pictures. 

Most agents do not realize what a 
tiemendous influence imagination has 
on individual success or failure. 

Two Kinds of Imagination 

In analysis you will find there are 
two kinds of imagination, success im- 
agination and failure’ imagination. 
Success imagination is the imagina- 
tion that takes you over the top to 
victory while failure imagination is 
that which leads you over the paths 
of worry and fears to defeat 

Inside you there is a magic spring 
which will set. your mind thinking 
along right channels. If you don't 
pey close attention your failure’ im- 


“butt” in on your 
moment you stop 
failure bobs 


iwination~ will 
thoughts for the 
thinking right thoughts 
up to your damage. 

Your mind inside you controls your 
iiagination and if you keep it work- 
ing right you can interpret every con- 
dition to your own advantage. 

Those agents who allow petty things 
to disturb them, who are over-anxious 
tu be heard, who fear, who plunge jn- 
to other people’s troubles and difficul- 
ties, who are shackled with indiffer- 
ence, are bound to the down and out 
class, while those agents who possess 
poise, courage, earnestness, sincerity 
und loyalty are led to the very heights. 

Kverything in life comes as a re- 
ward or penalty and you can will 
yourself to do or have anything ‘you 
want, 
imagination Either Makes or Breaks 

You 

A golf player in hitting the ball must 
have imagination. He must have the 
mental thought of success in his play 
or he will “dub” his stroke. A billiard 
player must have his shot in mind 
before he makes his play. If he im- 
cezines he will not hit the ball, hoe 
von't. A tennis player in serving the 
ball from the back line must get in 
his mind’s eye where he wants to 
smash the ball in his service. A _ base- 
ball player in hitting the ball must 
have a hit in his mind and not a miss. 

Set it down as gospel that imagin‘a 
‘ion can either make or break you 
ard your success in life is all tied up 
and interwoven in it. 

If ‘you picture failure ‘and fear it 





Maryland Assuran 


ance. 
Office staff that is 
perience to know, 


to grow with us. 


ambitious men. 


BALTI 





Yours For Li 


ife— 


Also for Health and Accident: the 


ce Corporation of 


Baltimore issues a wide variety of 
policy contracts that provide Com- 
plete Personal Protection—Life In- 
surance, Health and Accident Insur- 
The Corporation has a Home 


old enough in ex- 
young enough in 


enthusiasm to grow, and we want you 


Valuable openings 


in productive territory for energetic 


Maryland Assurance Corporation 


Seven South Gay Street 


MORE 


JOHN T. STONE 
President 


“LIVE AND DIE WITH ASSURANCE” 








»cu will get your mind off the main 
track of success. 

An athlete in training for track or 
field events goes through a long series 
ol preliminary stunts before the cham- 
picnship games. He fails many times 
Lut by his failures he builds up his 
strength. He learns to give his un- 
divided attention to the one thing he 
does. He trains his mind to avoid the 
hundred and one things that are con- 
tinually jumping before him and to 
attend to the thing he is there to do 
‘ao make the jump, to clear the hurdle, 
or to cross the tape. 


Don’t Whine or Criticize 


Some agents are continually whin- 
ing about their territory, their policies 


oi competing companies. Their mind 
runs along any old channel to nowhere 
Sut a Splash. Failure is inevitable for 
them. Success lies along other roads 
and you can practice the qualities that 
will bring it to you just as well as 
you can think obstinate thoughts of 
fuilure. 

The rabbit’s foot, the lucky stone 
are not such bad things after all. 
Your mind is always flowing and if 
scu can’t do better go get one of these 
charms, put it in your pocket and 
when you get off the path to success 
thoughts touch the stone positively 
and right ‘yourself. 

Imagination is far more powerful 
{han any material thing and means 
life or death to your success in life 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST- STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 








DOUTOD. 0 0:06.00. 506006660000066600000500086000600 000 0srescceetesccseoscensensseseses $ 16,560,439.04 
EAGNERUNRD cocccencccoccesscscnscconanenceessoes hese edema 14,343,626.28 
SRE “Ce SIN, wckuidansnaneitayenbabesents<20sbecpesenenbneeeabeketeeeens 2,216,812.76 
DOUURCO Fh TOR icc sneccccdcessnccsedweesn ses siccsvnsecsssverssenecseuseveeses 131,790,562.00 
Payments to Policyholders since Organization ........c.scccccecesecececes 19,612,616.08 
Is paying its Policyholdere nearly...ccccccoscesccccesccccscccccevcccece 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 














= —— 











CO-OPERATION 


Our effective plans of 
co-operation with new 
representatives (1) attract 
the best type of men to 
the business and (2) enable 
them to secure a substan- 
tial production during : 
their training period. 


| A group of thirty new 
representatives who con- 
tracted with us in 1916 
or early in 1917 reported 
$111,671.06 in new pre- 
miums during 1917. 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 13 | 
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| Insurance to Cover Inheritance Taxes 
is opening new fields to Provident Agents 


protect their business but 








“Men are insuring not only to protect their families and to 


also 


Write for Information 


THE PROVIDENT 


| Life and Trust Company of Philadelphia, Pa. 


Founded 1865 





to protect their estates.” 











THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











F INSURANCE 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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Another View of 
Life Insurance 


A LIVING, BREATHING FRIEND 


With Man Throughout Life—His Chief 
Assistant and His Privy 
Counselor 


By Arthur C. Williamson, The Pruden- 
tial Insurance Company 
remarkable 


Life insurance is a com 


modity, is it not? It is a sort of real 


and better yet, in medical 
terms, a real prophylactic 
of 


a curer on the other. 


panacea, 
a preventer 
many troubles on the one hand or 
It was just fash 
ioned for of 
the needs of mankind in all its peculiar 


individual conditions. It 


the one purpose meeting 


is not a crea 


ture of the abstract, not a matter of 
cold figures, but a living, breathing, 
sympathetic partner in all of man’s 
intimate relationships with the living 
world immediately about him. I wonder 
if you see flesh and blood in this 
article you are trying to market? Can 


you then describe it in terms of cold, 
calculating figures and do justice to it, 
to the man your 


self? 


who may want it, or 
Universal Helper 

What are its purposes, its particular 
field or sympathetic co-operation with 
man, the individual? They are almost 
too numerous to mention. Wherever 
human experience has shown the need 


of money or the advantage of it in 
whatsoever condition, life insurance 
tenders its helping hand. When the 
newlywed anxiously questions how he 


can guarantee a livelihood to the new 
partner of his choice if he is taken 
before he has had time to accumulate 
a livelihood, it says, “Never mind, old 
man, I’ll help you out of your difficulty. 
Let me look after her for you.” When 
he wonders how he will educate his 
kiddies, it says “Put aside a few dollars 
every year with me and I'll see them 
educated whether you live to do so or 
not.” When dad has a mortgage on 
the home which mother would have 


her trouble to clear off without him, 
it takes care of the mortgage for her. 
When dad is set up in business and 
goes to the bank to borrow and the 
banker says, “I’m sorry that I can’t 
loan you that much money for your 
business, for I believe you will make 


a success if you live, but it’s too much 
of a chance for us to take, for if you 
die your estate is not yet Jarge enough 


to warrant the loan.” Life insurance 
then offers its help to increase his 
credit. If dad finds that he is much 
in need of money and the banks are 


not loaning money to anybody, his old 
life insurance policy says, “Try me; 
I'll come to your aid and nobody will 
know a thing about it.” If he makes 
his pile and the inheritance tax gets 
stiff, life insurance says to him, “lll 
furnish you cash to meet it at a low 
rate and you'll not have to sacrifice 
any securities on a broken market to 
get cash.” If he dies and his wife or 


daughter feels unequal to investing his 
life insurance estate, it replies, “I have 
anticipated your trouble and have every 
thing fixed so that all you need to do 
is to take a check and know that on 
the first of each month, for your whole 
lifetime, vou will have another just 
like it: nobody can beguile your money 
from you on the ground of a friend in 
need—-no promoters can dupe you—no 
criminal attach your fund. You can 
rest in comfort the remainder of your 
life.” 
Lifelong Friend 

So life insurance goes with man 
throughout life, his chief assistant and 
privy counselor if he but realize its 
power and worth, and will extend his 
care for a generation beyond if he wil! 
allow. it. 

Do you describe its funetions to your 
prospects in such a way that they can 
its real helpfulness? Forget all 
you ever knew of its technical side 
and its figures and look to human ex 
vwerience to find the terms in which 
to describe it It is not life insurance 
in the abstract--it is a living, breath- 
ing, sympathetic and all-powerful friend 
in the brain of the man who sees if 
in its real form. Can you not describe 
it in good old homely terms of huma4 
needs and human experiences? It is 
for just these homely needs that it was 
fashioned and for which it is desired 
Do you present it in its proper light? 


see 





Discuss Tax Brief 
of W. M. Horner 


SOME CONFLICT OF OPINIONS 

Lawyers Discuss Argument, But Do 

Not Want to be Quoted—Dr. 
Westfall’s Comment 





Warren M. Horner's brief on the in- 
come law, appealing for relief from 
taxation on proceeds of life insurance 
policies, regardless of beneficiary 
designation, and arguing that insurance 


is not income but indemnity, was well 
received in many quarters. The brief 
went to Commissioner Roper, of In- 
ternal Revenue 

Among the life insurance presidents 
who said that Mr. Horner’s argument 
is sound is John T. Baxter, of the 
Northwestern National. 

Lawyers Will Not Be Quoted 

A number of counsel for leading life 
insurance companies were seen, All 
discussed the brief with the greatest 
caution, and there were a number of 
individual views. AS a general propo 
sition the lawyers did not care to be 


quoted. 
Julian S. Myrick, chairman, laws com 
mittee, Life Underwriters’ Association 


of New York, said to The Eastern Un 
derwriter: “Il have read Mr. Horner's 
brief on the income tax and I agree 
with what he says.” 


Dr. J. V. KE. Westfall, executive vice 
president of the Equitable, said this 
week: “As to the academic question 
whether the proceeds of a business pol- 
icy constitute income in my opinion 
there is only one answer: it is not in- 


come, but indemnity.” 
Pure Indemnity 
Mr. Horner in his communication 


shows that counting the proceeds of a 


policy maturing by death as income 
does not comport with the nature of 
life insurance. That is indemnity, 


pure and simple, he says, as evidenced 
by all reliable definite definitions of in- 
surance, life insurance and indemnity, 
and further that any law or interpreta 
tion of any law as so classifying life 
insurance as income in accordance with 
the rules as laid down by the Treas- 
ury Department is not harmonious with 
the history and purpose of income tax 
ation. 





PROOF OF DEATH FORM 


Soldiers and Sailors Insurance Meas- 
ure Re-Written in Committee 
on the Judiciary 


Washington, D. C.-After having been 
passed by the Senate, the bill to pre- 
scribe the 
death under 





requisite form of proof of 
policies on the 
lives of persons with the military forces 
has been entirely rewritten by the 
House Committee on the judiciary. 


insurance 


Where as the original bill covered 
only men in the Army, the new meas. 
ure includes men in every branch of 
the service and, in addition, makes 
some important changes. Among other 
things, the revised bill provides that 


Where an insurance company, upon pres- 
entation of prescribed form of death 
certificate, has paid the insurance and 
it has subsequently appeared that the 
insured was alive and the insurance 
paid, together with legal interest there- 
on and all past due premiums with in- 
terest, is refunded, the insurance com- 
pany shall, without requiring evidence 
of insurability, reinstate the policy. 
The original measure made no provision 
for reinstatement 

A new section is also included, de- 
fining the various terms used, as fol- 
lows: “the term ‘policy’ shall embrace 
any contract of life insurance, including 
any benefit in the nature of life insur- 
ance arising out of membership in any 
fraternal or beneficial association; the 
term ‘premium’ shall include member- 
ship dues or assessments in such agsso- 
ciation; the term ‘insured’ shall include 
any person who is the holder of a policy 
as defined in this Act; the term ‘insurer’ 
shall include any corporation, partner 
ship, or other form of association which 
secures or provides insurance under any 
policy as defined in this Act.” 


Wm. J. Cameron, who has been ap 
pointed assistant actuary of the Home 
Life Insurance Company, is a fellow of 
the Actuarial Society of America. He 
was graduated from Toronto Universi- 
ty in 1911 and previous to entering the 
service of the “Home” was Deputy 
Commissioner and Actuary of the In 
surance Department of the State of 
North Carolina. 








The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 


an unexcelled policy at a low net cost is sure to succeed as a life underwriter. 


That 


is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


wins the confidence of the insuring public. 


Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 














The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 























The Mutual Life Insur- 
Another ance Company of New 
Aged York has the unique 

Policyholder record of no less than 

and His seventeen  policyhold- 

Insurance ers who have lived 

past the age of 96, 
three of them rounding out the full 
century and more. The last one re- 
ported since the issue of the latest an- 
nual report is Rev. Aaron EK. Ballard, 
of Ocean Grove, New Jersey. 

Mr. Ballard is widely known in that 
State, and known to thousands of 
others who visit that noted summer 
resort on the Jersey shore, He has 
been for many years the president of 
the Ocean Grove Association, which is 
the name of the corporation controlling 
that town. He was insured under pol- 
icy No. 17,818, on the 14th of January, 
1257, for $1,500 on the ordinary life plan 
with a semi-annual premium of $21.18. 
Mr. Ballard attained the age of 96 on 
the 27th of December, 1916, but he 
continued to pay his premiums uatil 
and including January 14, 1918. Later, 
on the Ist of April, 1918, he sur- 
rendered his insurance for cash, the 
results being as follows: 


Total premiums paid in 61% 


NE  diginwk ae bb keane $1,302.57 
Face amount of pol- 

Mo waiecusneeeere $1.500.00 
Accumulated divi- 

De lV awiewetwenue 3,110.18 


Total cash surrender value. .$4,610.18 


After having had insurance protec- 
tion for 61% years in an increasing 
amount, ranging from $1,500 in the 
first year to $4,610 in the last year, 
he received on surrender more than 
three times the original amount of his 
insurance, and more than 8% times 
the total premiums paid during 61% 
years.—“Points.” 

* * * 


Charles F. Junod, writ- 

Somebody ing in the Illinois Life 

Must “Bulletin,” asks: Did it 

Pay ever occur to you that it 

does not make any dif- 

ference whether a man carried life in- 

surance or not? The loss is paid for 

just the same. His explanation fol- 
lows: 

“Death means loss, and losses must 
be paid. It is an exaet commercial and 
economic principle that a value always 
must repiace a value or there is loss. 
Because it is only one case, the at- 
tention of the world is not called to 
it. but that one loss is paid just the 
sume whether the man has life insur- 
ance or not. In one case the insurance 
company pays, in the other his family 
pays by his children going without ed- 
ucation, by their joining the great 
army of wage-earners; in some coin or 
other the loss of that activity is paid 
for. And if you can go out with this 
argument and just pick out every case 
and study the circumstances of each 
individual you talk to, and put your 
finger on that risk and hold it up and 
shake it before his face, ‘you won’t 
have to urge that man to buy life in- 
surance, because he is ready to buy if 
ho has the money.” 

* * + 


Some people contend 

R. F. Fry that it is hard to be op- 
on timistic nowadays, says 
Optimism President R. F. Fry, of 
the Old Life, Milwaukee, 

tu the field force. They bemoan the 
fact that they are living in such times 
and under such cenditions. No one 
can refrain from regretting the terri- 
ble world war. It is on a larger scale 





than any previous war, although his- 
tery tells us that dating back the three 
thousand years that we can trace his- 
tory, there were only three hundred 
years in all that war was not being 
waged among people somewhere. It 
seems, therefore, that since the world 
began people have somewhat special- 
ized in doing damage to each other 
physically, but never on such a large 
scale as today. 

To talk optimism, practice it and 
feel it is not always easy. The natural 
born optimist does not find it so diffi- 
cult nowadays, but perhaps the man 
who has acquired optimism must watch 
his step in order that he may not 
Icse it. 

Compare the mother who sends her 
boy away with smiles and good words 
of cheer, although she may collapse 
when he is gone, with the mother who 
carries on and makes a terrible scene 
in her son’s presence. The boys’ last- 
ing impression is bound many times to 
be what was conveyed to them by the 











Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
policies ...... dieemeeie wees 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
‘imines ave iG .. ++ -$791,060,002 


It stood first in the world in gain 
in insurance in force in 1917 


ee ree $9400 0000.00 ccghiG,l Gower 
It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








action of others. The business man 

who is continually looking on the nega- Ghio, and in favor of that Company. 
tive side of everything, who assumes a The annual premium is $1,538. The 
pessimistic attitude as to present and jnsured will be 29 years next birth- 
future conditions, is unconsciously (ay, is married, and is the main stock- 
planting that impression in the minds )gjder in the American Turpentine 
of those around him. He will wonder (ympany. The high standing of Mr. 
why business is dropping off with his jremmel and of the enterprise in 
concern. If he wished to locate the real which he figures so prominently, give 
seat of the trouble he might locate ft ;articular point to the appreciation by 
in himself. this capable and successful young man 
If we wish to be of assistance to of the value and necessity of life in- 
those who have gone across and are gsyrance in protecting the fortunes of 

fighting our battle, we must be as op- that corporation. 
timistic as possible under the circum- Congratulations are in order to In- 
stances, keep our nerve and look for speetor John C. Heimberger of the 
some reasons why we should do more Cieveland Il Agency, by whom the 
business rather than for reasons why upplication for this insurance was di- 
we should not do a good business. The rectly secured. The completion of the 
euocessiul man is the man who can transaction shows also that the pro- 
meet adversity and rise above it. duction of business insurance is well 
pide vithin the powers of Weekly Premium 
A John Hancock wen, who will acquaint themselves 
Weekly Premium policy for $50,000 with its effects, advantages and pos- 
Man Writes on the 20 pay- sibilities, and present them clearly to 
$50,000 Case ment plan was the ambitious and far-sighted American 
issued last month business man--the man who combines 
on the life of Henry G. Tremmel, Sec- prudence with daring, who, while 
retary and Treasurer of the American vourageous in his ventures, neglects 
Turpentine Company of Cleveland, ne reasonable and accessible safe- 








Seventy-five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 





guard, such as life insurance certainly 
is, to any business enterprise depend- 
cnt largely on the brains or capital of 
any one man, or group of men; and 
.n the last named case, each individual 
cf the group should be considered as 
a prospect. 

Business insurance was the topic at 
a recent meeting of life insurance men 
in Boston, and, as one speaker re- 
marked in substance, good men, men 
ot capacity were never more needed 
than now; therefore business insur- 
ance is important and pertinent at the 
present time. When a good man is 
taken away, more is lost than when 
the value of a plant is impaired by 
fire or other casualty. There is great 
opportunity for more men to specialize 
in business insurance and more men 
should do so. 





RULES ABOUT WOMEN 


Penn Mutual Insures Them at Same 
Rates as Men, Except Disability 
Provision 
The Penn Mutual’s rules toward wo- 

men risks follow: 

Women are insured at the same 
rates aS men, and receive the same 
benefits, except the disability provi 
sion. 

Kvidence must accompany every ap- 
plication that the moral and social sur- 
roundings of the proposed female risk 
are good, together with a statement of 
the purpose of the insurance, the char- 
acter and financial ability of the appli- 
cant, and who is to pay the premiums. 
There must be a clearly defined insur- 
abie interest in each case. 

a. Single women eighteen years of 
age and over are insurable. 

b. Married women under thirty years 
of age are insurable. 

c. Married women over thirty years 
of age are not insurable until two 
years after marriage, unless in the in- 
terval they have given birth to a child. 

d. Pregnant women are not insur- 
able. 

e. Women are considered insurable 
two months. after childbirth. 

INSURANCE CASE DIGEST 

The Eastern Underwriter has_ re- 
ceived from the Rough Notes Com- 
pany, Indianapolis, the valuable 1917 
Digest of Insurance Cases, compiled 
by Guilford A. Deitch, of the Indian- 
apolis bar; assisted by Frank G. West, 
of the Indianapolis bar. 
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Ruling Interesting 
To Fraternal Orders 


BY ILLINOIS SUPREME COURT 
Beneficiary Designated “Dear Friend 
and Member of my Family”— 
Not Related 


A beneficiary designated as “dear 
friend and member of my family” who 
lived with the insured many years 
prior to and .at the time of death, 
neither paying’ board, but living in 
common, is a “member of family” un- 
der a fraternal policy, providing that 
the benefits should be paid: to any; 
member of the family or one depend- 
cnt upon insured for maintenance, ac- 
cording to a decision given, by.,.the 
Supreme Court of. Illinois«recently in 
the case of Women’s Catholic Order 
of Foresters vs. Catherine Heffernan. 

It appears that on October 27, 1897, 
the order issued an Endowment Cer- 
lificate to the insured. Section 2: of 
Article 15. of the Order’s. constitution 
provided. that endowments might , be 
made payable to the following classes 
of persons: 

“Class First: To a member's (1) 
husband; (2) children; (3) grandchil- 
dren; (4) fathers and.mothers; (5) 
grandparents; (6) brothers and _ sis- 
ters; (7) nieces and. nephews; (8) 
ccusins in the first degree; (9) aunts 
and uncles; (10) any members of the 
family; (11) next of kin who would 
he distributees of the personal estate 
of such member upon her death intes- 
tate; (12) to religious or charitable 
Institutions—in any of which cases no 
proof of the dependency shall be re- 
quired before issuing the endowment 
certificate. 

“Class Second: ‘To any person who 
is dependent upon the member for 
inaintenance (food, clothing, lodging| 
er education) in which case written 
evidence of the dependency within the 
requirements of the laws of this Order 
must be furnished to the satisfaction 
of the high secretary before the en- 
aqaowment certificate can be issued.” 

The Insured 

The insured, Miss Winifred Ryan, 
died in Chicago December 31, 1914, 
and at the time of her death was a’ 
member of the Order in good standing. 
She left her surviving, two brothers, 
who claimed that the beneficiary un- 
der the policy was not at any time a 
rember of the family or in any way 
related to the insurrd. and claimed 
that the money should be paid to the 
zdministrator of Miss Ryan’s estate 
rather than the beneficiary named in 
the certificate. The Order paid the 
insurance money into court and was 
allowed $40 for its costs. 

The facts as brought out on trial 
showed that after the death of Miss 
Ryan’s father and mother she went 
to the hom»? of Catherine Heffernan in 
Cnicago and made her home there un- 
‘il her death. She never had any other 
home after the death of her mother 
end was never married. Both the in- 
sured and the beneficiary worked at 
the neckwear business in Chicago. 
There was no positive evidence intro- 
cuced as to whether or not Miss Ryan} 
tne insured, paid board or lodging to 
Miss Heffernan, the beneficiary, and no 
evidence was introduced as to whether 
or not one or both of them furnished 
the food for the table. They were 
always seen together wherever they 
went and witness testified that appar- 
ently they were dearer to each other 
than sisters. When Catherine Heffer- 
nan, the beneficiary, was sick, Wini- 
fred Ryan, the insured, cared for her, 
as one member of a family would 
care for another, and Miss Heffernan 
did the same when Miss Ryan was 
sick, many times. 

The Defense 


The appellants rested their defense 


on the ground that at the time the 
alieged designation of beneficiary was 
nade she was not competent to take 
and that is the sole defense in the 
case. 

The trial of the case resulted in a 
verdict for Miss Heffernan, the bene- 
ficiary. On appeal, the court said 
among other things that the law gov- 
erning insurance certificates of the 
class in suit was that a person could 
not take as a beneficiary unless he 
came within one of the designated 
classes stipulated in the policy. The 
designated beneficiary could not re- 
ceive the insurance money as against 
the heir of the insured unless she 
continued to be one of such designated 
classes at the death of the insured. 
Commenting further, the Court said it 
was a distinctive feature of this class 
of insurance that the benefit certifi- 
cate speaks with reference to the con- 
dition existing at the time of the 
ceath of the member, whose life was 
tnsured, and if Miss Heffernan, the 
beneficiary, was a member of the fam- 
ily or a dependent of Miss Ryan, the 
insured, within the meaning of the by- 
‘aws of the society and the statutes 
ot Illinois, she was entitled to recov- 
ery, althongh she was .described in 
the certificate as “dear friend and 
member of my family.” It was not 
necessary that the two persons be 
blood ‘relatives in order that they be 
mutually dependent upon each other. 
The designation of the term “depend- 
ent” does not carry with it the idea 
‘hat such a person was one entirely 
supported by another, but was one 
who depended upon the aid of another 
tor his support. A_ beneficiary is a 
dependent if he receives some substan- 
ial support or assistance from tha 
insured, such as food, clothing, lodg- 
ing or education, or some other sub- 
stantial aid and suppert, provided 
such aid or support rests upon some 
moral or legal or equitable ground and 
not upon the purely voluntary or char- 
itable impu'ses or disposition of the 
member. The insured and the bene- 
ficiary were close friends, their rela- 
tionship was not mercenary or con- 
tractual. They were constant com- 
panions and the evidence’ presented 
tended to support the contention that 
the beneficiary was actually a depend- 
ent of the insured, if not a member 
ef her family, and is therefore entitled 
tc recover the insurance and the judg- 
ment of the trial court was effirmed. 


WE MUST FINANCE EUROPE 


The national debts of the powers 
now fighting are multiplying at a pro- 
digious rate, and will do so until the 
conclusion of the war, says Francis H. 
Sisson, vice-president of the Guaranty 
Trust Co. Their aggregate magnitude 
cannot now be estimated. To be sure, 
our own debt is mounting rapidly, but 
our resources have rot been strained 
and will not be for some time. Fur- 
thermore, by virtue of our unequalled 
wealth, we are certain to be in a 
sounder and stronger position finan- 
cially, industrially and economically 
than any other nation when peace fi- 
nally comes. 

Not one of the Europ:an belligerents 
will have sufficient financial resources 
to pay for more than a small part of 
its war costs, much less its reconstruc- 
tion bills. Consequently, in order to 
carry out their gigantic programs for 
rehabilitation the bolligerents’ will 
have to float more loans, a considera- 
ble portion of which must be placed 
abroad where they can be used in pay- 
ment for supplies to be bought from 
lending countrics. , 

Requests for credit must necessarily 
accompany the demands for goods 
which Europe will make in this coun- 
try after the war, and we shall be 
asked to take in partial payment, at 
least, securities which will give us an 
interest in foreign enterprises of all 
kinds, 








Capital..... 


Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


OUR 1916 STATEMENT SHOWS 


Insurance in force....... 
IE Sc oa ewan eae wees 


..+-Cover).... $42,400,000 
..+- (over) 5,600,000 
SR ORSAY 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


. $1,000,000.00 




















To the Man Who is Willing—and Will 











We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President — :: 


Beaumont, Texas 








Kahler, of 
Ill., has a 


a 6 

Kahler’s Peoria, 

Self-Assumed 

Weekly Quota $100 per week, net 

commissions. He de- 

ecribes his method of operation as 
follows: 


self-assumed quota of 


First, I asked myself what I was 
in the business for, and the answer 
was to make money. Next, “How 
much are you worth to yourself?” and 
I concluded that I should be worth 
$100 per week. Then I said, “I will 
put myself on that basis for ten weeks 
and each week I must have at least 
$100,” and that it was not to be an 
average of $100 per week but it must 
be a minimum. 

Very soon after starting this I found 
myself not caring how many thousands 
of business I wrote but looking for $100 
worth of commissions. I also, for the 
first time in my life, really understood 
the significance of questions you have 
yut to me from time to time when I 
epoke of taking trips, the question be- 
ing. “Can you afford the time away 
frcm the field?” I used to wonder at 
that. A life insurance man’s time is 
his own, but since I got on this mini- 
tium I find it is not his own and that 
he has got to keep plugging, and if 
he takes time off, it hurts his chances 
of earning $100 per week. I went out 
for a round of golf the other day but 
did not enjoy the game because I only 
bad $20 of my quota, and I said “If 
I fall down this week it will be on 
account of golf.” I have, therefore, 
aecided to forget golf each week until 
after my minimum quota is made. I 
have $81 commissions so far for this 
week. This is Wednesday P. M. Since 
starting on this quota my weeks have 
run as follows: 

First week, net commissions... .$152 

Second week, net commissions. .$207 

Third week, net commissions. .$154 

Fourth week, net commissions. .$165 


Now IT am always planning on where 
my $100 is coming from. I went out 
last Sunday afternoon and made $20 
just to get that much of a drop on 
this week. Every man I see I wonder 
where he is going to fit in on my quota. 

Therefore, a minimum quota of any 
amount per week will mean to the life 
insurance man that he will have noth- 
ing in his mind but Life Insurance, 
and that he will always be looking for 
an opportunity to increase his busi- 
ness. 





ALSATIAN FOUGHT GERMANS 
Interesting Career of Charles Franke, 
Now With John Hancock in 
Baltimore 





Charles Franke, a young man who 
recently joined the John Hancock's 
Baltimore Agency, has put in good 
service for the U. 8S. A. during the 
past four years. A native of Alsace, 
he came to this country in 1910, joined 
the United States Army in 1914, served 
with General Pershing in Mexico, and 
went to France with the 22nd Infantry. 
He took part in several engagements 
on a sector within a few miles of his 
own home now held by the Germans. 
He was gassed in 1918 and invalidea 
back to this country with several of 
Lis comrades. He was granted an 
audience with President Wilson. He 
certainly deserves well of his adopted 
country, which he has served with a 
devotion that may well be an example 
to some of the native-born. 


MUTUAL BENEFIT’S HONOR ROLL 

The service flag of the Mutual Benefit 
had in it 435 stars up to June 1. A 
special edition of “The Pelican” con- 
tains their names. This issue of “The 
Pelican” is one of the most artistic 
in its typographical arrangement that 
has reached this office. 
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This newspaper is owned and is pub- 
shed every Friday by The Eastern 
Underwriter Company, u New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 


Secretary. The address of the officers is 


the office of this newspaper. Telephone 
2497 John. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 


CAN'T TELL STORY TOO OFTEN 

The National Board of Fire Under- 
writers is fortunate in having officers 
who appreciate not only the service 
mission of that organization in its re 
lation to the general public, but also 
who understand the necessity of hay- 
ing the public know what is being 
done. The best organization in the 
world would lose much of its effective 
ness if none but a cloistered few knew 
about its operations. The American 
people may learn by intuition or in 
the course of time who is serving them, 
but as a rule it takes long for the 
information to percolate. Now. the 
truth is that the National Board ol 
Fire Underwriters is achieving won 
ders not only in the inspection and 
engineering function which it is per 
forming for the United States Govern 
ment, but in its intelligent, consistent 
and persistent campaign against the 
national American sin of carelessness 
These achievements furnish one of the 
bright pages in our history in the mak 
ing. The people should know about 
them. 

It is for these reasons that Mr. Mal 
lalieu is showing good judgment in 
making addresses, presenting the situ- 
ation as seen from the fire insurance 
angle, before such bodies as the fire 
marshals and the country editors. It 
is no small matter to leave a busy desk 
and take the long, hot railroad journey 
to New Orleans, where the marshals 
convened, or to Hot Springs, Ark., 
where the editors met, and the Nation- 
ai Board’s manager might have sent a 
substitute speaker, but he decided 
and the officers of the National Board 
coincided—that it was worth the trip 
in each case to give the facts in the 
eloquent, forceful style which he pos- 
sesses. So he went. 

The National Board is not only the 
greatest American factor in keeping 
down the fire waste of the property 
owners of the country, but through its 
countless inspectors and engineers it 
has reduced the fire waste in the Gov- 
ernment holdings to the minimum. In 
Washington this js appreciated: Every 
day big things are done, and when the 


war is over, it is hoped that the Na- 
tional Board will issue in permanent 
form a complete chronicle, showing 
how the fire insurance companies and 
their representatives have aided the 
nation in its time of peril. It will be 


a book worth the writing and the read- 


ing. 


AMERICAN INDEMNITY IN N. J. 


Appoints Geo. A. Devoe, of National 
Surety, Resident Manager—Will 
Enter New York 





The American Indemnity, of Galves- 
ton, Texas, has entered New Jersey 
for surety business and has appointed 
as resident manager George A. Devoe, 
who has been with the National Surety 
ip the home office fort twelve ‘years. 
Mr. Devoe resigns as manager of the 
re-insurance and depository depart- 
ments of the National on July 1 and 
will start his operations for the Amer- 
ican Indemnity on that date. He will 
make his offices at 1 Montgomery St., 
Jersey City. 

In entering New Jersey, the Amer- 
ican Indemnity also qualified for all 
casualty lines and will take up those 
branches at a later date. The Company 
has in addition applied for admission 
to New York State for all casualty 
lines. On March 1, the American In- 
demnity had a capital of $500,000 and 
a surplus of $275,000 and had qualified 
with the Government for $77,000 on 
wny one bond. 

J. Ff. Seinsheimer, general manages 
of the American Indemnity, was in 
New York last week and personally 
completed the arrangements with Mr 
Devoe, 


WILL NOT BE A DISTURBER 


Travelers Resignation from Compensa- 
tion Bureau Result of Differences 
of Opinion 


Following the resignation of the 
ravelers from the National Work- 
men’s Compensation Bureau this week 
there were rumors that one cause of 
friction was over cantonment insur- 
ance. Asked for a Statement, Walter 
G. Cowles, vice-president of the Com- 
pany, said that an article in a New 
York daily paper of June 12 correctly 
stated the position of the Company. 
This article follows: 

The Travelers Insurance Company of Hart 
ford has resigned from the National Work 
men’s Compensation Service Bureau. This 
action on the part of the Travelers is under 
stood to be due to divergence of opinion he 
tween it and the Bureau on certain important 
questions of practices and matters of Bureau 
policy. Officials of the Travelers have, how 
ever, given positive assurances that it has no 
intention of disturbing the situation. as re 
gards rates and rules, and has signified its 
intention, if permissible, of continuing its 
membership in the various branch bureaus. 


The resignation of the Travelers has been 
referred to the Welfare Committee of the 
Bureau, and under the constitution the resig 
nation does not become effective until acted 
upon by the Bureau in meeting. The Travel 
ers, being the largest writer of liability and 
workmen’s compensation insurance, its pros 
pective retirement from the National Bureau 
will cause keen interest in casualty under 
writing circles, but relief will be experienced 
over the assurances that the points involved 
in the controversy between the Travelers and 
the Bureau are not of such a nature as to 
he totally irreconcilable, and are in no wise 
likely to disturb existing harmonious con 
ditions of rates and rules. 


FAGAN SUCCEEDS SANDER 
Joseph F. Fagan has been appointed 
essistant counterman of the metropoli- 
tan office of the General Accident suc- 
ceeding Henry Sander, resigned. Mr. 
Yagan has been with the New York 
cffice of the General for a number of 


years. 


THE HUMAN SIDE OF INSURANCE 








UNION CENTRAL’S WOMEN’S DEPARTMENT, NEW YORK 


Evelyn H. Edwards, as manager of the women’s department of the Union 
Central Life, in the offices of C. B. Knight, general agent of the Company in 
New York, has made a splendid record in less than a year’s work, during which 
time she has created a number of producers and induced a number of women to 


make a successful entry into insurance. 


Mrs. Edwards was studying for the 


opera when her attention was drawn to an advertisement for a life insurance 
woman solicitor. She joined the forces of the Massachusetts Mutual, after 
which she went with the New York Life. A photograph of the women’s de- 
partment of the Union Central is printed on this page. Seated, reading left 
to right, are Mrs. Kathleen J. Meetze, Mrs. Edwards and Miss Theo. A. Thomp- 
son. Standing, left to right, are Miss Valborg, Miss Grau, Miss Grace A. Pringle, 
Miss Della M. Hackett, Mrs. Helen M. Zinsser, Mrs. Harriet D. Mosher, Miss 
Kthel J. Asseltine, Miss Edith J. McSweeney. Mrs. Meetze was formerly a school 
teacher. The Misses Pringle and Asseltine were trained nurses. Miss Grau 
was in business. Miss Hackett taught school. Miss McSweeney was in the 


publishing business. Miss Thompson 


was a music student. 





H. S. Hince, editor of the Connecti- 
cut Mutual’s publications, who was in 
New York this week, is a young man 
Who has had an unusual career. For 
thiee years and a half he was in the 
railroad business in India. Coming t9 
tais country he went with the maga. 
zine “System” in Chicago. One day a 
representative of the Connecticut Mu- 
fiial called upon him to write some in- 
sarance in which he succeeded. This 
led to Mr. Hince making some study 
of the manner in which life insurance 
prospects are secured. He mapped 
out a clever letter; handed it over to 
the life man who insured him; it went 
out to the public, was productive of 
results, and: because of its effective- 
ness, he was offered a position in the 
home office of the Connecticut Mutual. 
In brief: he demonstrated fitness for 
insurance before going into it. 


* ” * 


Charles F. Taylor, of the Fidelity 
Mutual head office force, was an offi- 
cer on board a tanker which was re- 
cently sunk by a German submarine in 
Wuropean waters. Mr. Taylor escaped 
injury, and the submarine has since 
met her just fate and is now on the 
bottom—for keeps. 


* * * 


Philip W. Alexander has joined the 
ranks of fire insurance publicity men. 
He is head of the publicity department 
of the Fireman’s Fund. 

*” + + 
President J. B. Levison, of the Fire- 


‘aan’s Fund, is back in San Francisco 
atter visiting the East. 


Miss Lulu B. Hopler, a Prudential 
girl; has attained the rank of First 
Ciass Yeoman in the United States 
Navy. 

* *” oe 

Phil M. Leakin, accident claim ex- 
aminer of the A®tna Life, met with a 
painful accident while playing golf at 
the Hartford Golf Club last week. In 
hitting a golf ball his club hit some 
small stones which spattered into his 
left eye causing the big good natured 
examiner to be away from .his office 
for a few days. Mr. Leakin has re- 
cently been raised to a sergeancy in 
the Connecticut State Guard. 

* * * 

H. E. Moen, leading producer of the 
Minnesota Mutual, went out in May 
to» beat John Poindexter’s record month 
of $178,500, which “Big John” hung 
up during December, 1916. Moen se- 
cured applications amounting to $177,- 
(00, beating the Company’s high mark 
fer monthly individual production by 
$7,500. He also made a new record 
for the company in weekly persona 
production by writing $107,500 of new 
business during one week, ending 
May 18th. A little analysis of Mr. 
Moen’s feat makes the results more 
remarkable. (He did not write any 
application of larger denominationz 
than $10,000. His total applications 
for May numbered fifty-two, divided 
as follows; ten for $1,000, two for 
$1,500, four for $2,000, four for $2,500, 
sixteen for $3,000, two for $4,000, ten 
for $5,000, and four for $10,000. The 
Company’s officers and field force all 
unite in offering Mr. Moen heartiest 
congratulations for the two splendid 
revords he made during May, 1918. 
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Hartford’s Division 
of Manufacturing Risks 


J. M. HOLMES MADE MANAGER 





New Division Created—G. A. Russelt 
Succeeds Him in Field for 
Hartford 


Because of rapidly growing business 
the Hartford Fire has established a 
separate division to analyze what may 
be termed its manufacturing risks. 
This Division will underwrite’ these 
classes for all sections of its eastern 
department. It will be under the 
charge of John M. Holmes as_super- 
visor of manufacturing risks. The es- 
tablishment of this new division will 
give much needed relief to examiners, 
will make possible more careful and 
systematic analysis of the individual 
characteristics of each risk, and bring 
about a more «uniform underwiting 
policy both as to the acceptance of 
business and in the grading of lines. 


Mr. Holmes entered the employ of 


the Company in the Pacific Depart- 
ment in 1886, and after twenty ‘years’ 
continuous service there he came to 
New York and entered the office of the 
New York Underwriters’ 
took part in the adjustment of San 


Francisco losses in April, 1906. In May, 


1907, he was appointed special agent 
o: the Hartford for Western Pennsy] 
vania, headquarters at Pittsburgh. In 
February, 1913, he was transferred to 
Philadelphia, with Eastern Pennsy] 
vania and Southern New Jersey under 
his supervision. 

The position formerly occupied by 
Mr. Holmes will be taken by Gilbert 
A. Russell, special agent of the Citi- 
zens in the middle department and ad- 
joining States, in which service he has 
worked continuously for sixteen years 
He has been almost continuously con- 
nected with the executive committee 
of the Underwriters’ Association of the 
middle department since 1903, and was 
elected president of that association in 
1905, and re-elected in 1906. His new 
duties for the Hartford will not in any 
way disturb his relations with the 
Citizens, his field for the Citizens tak 
ing in, besides Eastern Pennsylvania 
and Southern New Jersey, Delaware, 
Maryland and the District of Columbia. 


CLEAR FIELD IN TWO STATES 
‘The Globe & Rutgers is said to be 
the only Company now writing hail 
business in Massachusetts and Con- 
necticut. 


Agency. He 


Hylan Committee on 
Risks and Insurance 


GEORGE R. BRANSON, CHAIRMAN 


D. P. Kingsley, Vice- Chairman; Snow, 
Hoey, Lunger, Ellison, Joyce, Huff, 
Edwards on Mayor’s Committee 


George R. Branson, president of the 
United States Fire, has been made 
chairman of a Committee on Risks and 
Insurance of the Mayor’s Committee on 
National Defense: D. P. Kingsley, prcs- 
ident of the New York Life, 
chairman, and Irvin G. Herman, of tne 
The ex- 
ecutive committee consists of Presi- 
dent {. G, Snow, Home; Comptroller 
Walter Stabler, Metropolitan Life; 
William F. Dix, Mutual Life; Charles 
J. Edwards, Equitable Life; James J. 
Hoey, Continental; Sumner Ballard, Na- 
tional of Copenhagen; Otto M. Eidlitz, 
20 Kk. Forty-second Street, and J. Ser 
geant Cram, 505 Fifth Avenue. 


is vice- 


Ifall of Records, is secretary. 


Other members of the committee fol 
low: 

George M. Adrain, Edward W. Allen, 
Clarence Axman, Wilbur L. Ball, Al- 
bert Behning, William H. Bolton, Chas. 
\. Boody, William R. Brennan, John 
VM. Butler, Frederick Cody, Edward R. 
Cohn, John M. Cragen, Charles W. Day- 
ton, Pierre R. DeBracke, William Har- 
iis Douglas, Edmund Dwight, Bennett 
Kllison, Bernard M. L. Ernst, Thomas 
ly Fowler, Robert J. Fox, Edgar E. 
rank, Joseph Gerli, Seig Goldstein, W. 
J Hamilton, Ogden H. Hammond, Perez 
I. Huff, William B. Joyce, Charles E. 
i.alanne, Samuel W. Levine, John B. 
Lunger, " Maxwell Lustig, Cornelius A 
McGuire, George KE. Payne, John W. 
Platten, KE. O. Richards, Samuel R. 
Schneider, Clement H. Smith, George 
Wach, Lee J. Wolfe, Benj. F. Wollman. 


IN MEMORY OF LT. PALACHE 


Ambulance of Hartford Fire and Hart- 
ford A. & |1.—Also a Travelers 
Ambulance 


An ambulance to be known as the 
“Lieutenant James Palache Ambu- 
lance” will be sent to France by the 
liartford Fire and Hartford Accident 
& Indemnity in memory of Lieutenant 
Palache, son of Whitney Palache, who 
was recently killed in action. in France 
after a brave struggle with a German 
efficer. The Travelers Girls’ Club, com- 
pesed of some 1,500 female employes 
of the Travelers Insurance Company 
will also send an ambulance to France 
in the near future. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











-—THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


” nore 


See 




















THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R.L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. oa 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, 7 > 
COMMERCE INSURANCE COMPANY OF ALBANY, 

MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 





CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


sates -. .$357,318.58 
54,256.92 

200,000.00 

Surplus ......... 96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 














U. & O. CONFERENCE 


Firokers and Underwriters to Discuss 
Former’s Report—Country-Wide In- 
terest in Recommendation 


The brokers’ associution’s report on 
use and occupancy, with its revised 
torm, has attracted so much attention 
throughout the country that the re- 
port itself was exhausied. One under- 
writers’ association said that it could 
use a dozen copies. The New York 
Fire Insurance Exchange's conference 
committee on U. & O. consists of C. 
C. Weyland, chairman; C. R. Pitcher, 
J G. Hilliard, W. H. Koop, T. A. Ral- 
ston, R. O. Haubold and Archibald 
emp. This committee and the brok- 
ers’ committee, the chairman of which 
is Alexander M. Silvey, is to confer. 

Many interesting suggestions hava 
heen received about the brokers’ re- 
pert. The report is generally com- 
mended. 

In the way of criticism one comment 
has been that finished stock should 
not be included, as in the case of 
whiskey, that take long to age, and 
varnish the companies would face 
total losses. 

+ * + 
W. H. Snedeker Returns 

William H. Snedeker, of the Bale- 
Snedeker Co. Inc., returned last week 
from an extended automobile trip. 

* ” * 
Dean With See & Depew 

Harold Dean, of Rubin & Samuels 
and formerly with Smythe, Sanford 
& Gerard, is now with Abm. S. See & 
Depew as placer. 

+ » * 
George McKay Re-instated 

George McKay, of Abm. 8S. See & 
Depew, has received notice from the 
Government that he has been re-in- 
stated as a second lieutenant and he 
expects to be called for active service 
om Monday. Mr. McKay served as a 
lieutenant jin the National Guard in 
Mexico, but failed to pass the physica) 
requirements of the regular army. 

+‘ + + 

Arthur E. Hess, counterman of the 
metropolitan office of the Genera} 
Accident, returned to his work this 
week after having spent eight weeks 
at the French Hospital where he was 
operated upon for appendicitis. Mr. 
Hess tells some interesting stories of 
lis associates in the hospital, several 
of whom were French soldiers recuper- 
aling from trench wounds. 

+ + + 
Brooklyn Brokers’ Meeting 


B. A. Ruffin, manager of the metro- 
politan office of the General Accident, 
was the speaker at the meeting of 
the Brooklyn Brokers Association last 
night. Mr. Ruffin had as his topic the 
“fxperiences of a Field Man.” 
MNT 
HARTFORD NOTES | 
SAU UUNNNUL ULLAL LUAU 

The home office force of the A®tna 
Fire Insurance Company will hold its 
aunual outing at the Griswold Hotel, 
Kastern Point, Connecticut, on June 
£0th. 

The Fire Board and City Council of 
Hartford are making endeavors to get 
a reduction in fire rates. Special com- 
mittees have been organized to study 
conditions in other cities. 

J. Verner Anderson, of Hartford, 
a-sistant examiner of risks of the Na- 
ticnal Fire for Maine, New Hampshire, 
Vermont and Rhode Island, has en- 
listed in the Quartermaster’s Corps of 
the Army. 

Morgan Burke, of the A&tna Fire In- 
surance Co,, and Miss Lucy Gaffey, 
ef Hartford, were married June 6th. 


LIAL 


It 


NEW ENGLAND MUTUALS 


Take Large Chances—Some Liability 
on Individual Risks Which 
They Carry 


As indicating the large chances that 
New England Mutuals are taking the 
following figures show amounts Car- 
ried on a single risk: 

Boston Mfgs., $500,000; Arkwright, 
$370,500; State, $350,000; Firemen’s, 
$250,000; R. L, $230,000; Wore’r Mfg., 
$200,000; Mfgs., $195,000; Fall River 
M., $190,000; Mechanics, $150,000; 
Blackstone, $150,000; American, $140,- 
000; Knterprise, $140,000; Merchants, 
$85,000; Paper Mill, $60,000; Rubber 
Mfgs., $60,000. 

GREENHAGEN MAKES CHANGE 

Fredk. Greenhagen, who has been 
with Fred S. James & Co. for a long 
time, will go with Rollins, Burdick & 
Hunter on July 1. 


Van Damm Warehouse Full 
Lines in the neighborhood of $150,- 
000 on wool and skins in the Van 
Damm Warehouse, Staten Island, were 
being offered freely this week. 
* * 6 
Hamilton Warehouse Lines 
It is reported that one of the com- 
panies wrote $1,000,000 on whiskey in 
the Hamilton Warehouse, Louisville, 
this week at a rate of 15 per cent. 





{of Liverpool, England] 





THE LEADING FIRE COMPANY 
OF THE WORLD 








NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 


CAPITAL FIRE OF N. H. | | 
PERCY B. DUTTON, Manager, ROCHESTER 





TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 








100 William Street 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








Authorized Capital $500,000 


Artroit National #ire 
Insurance Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 





Great American 


Insurance Company 


New Pork 


INCORPORATED ~ 1672 


STATEMENT JANUARY 1.1017 


CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


10,954,055 


NET SURPLUS 


10,759,422 
23,.713.477 


HOME OFFICE No. 1 LIBERTY ST. 
NEW YORK CITY 


CHARLES G. SMITH JESSE E. WHITE 


PRESIDENT VICE PRESIDENT 
EDWIN M. CRAGIN ALEXANDER R. PHILLIPS 
SECRETARY ASST. SECRETARY 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1853 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 

ANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. 8. TA Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


too WILLIAM STREET, NEW YORK 

















307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH; PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





PHILADELPHIA 





CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 


SATISFACTION 
SERVICE 


ALL LINES 








PENNSYLVANIA 


NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
Saal 
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Congressman’s Farm 
Risk Bill Speech 


U. &. INSURAN ‘CE ARGUMENT 


A. A. Wren, Kansas City Inter-Insur- 
ance Authority, Strong Advocate 
of Measure 


Representative King’s speech in ad- 
vocacy of his farm risk insurance bill, 


now in a committee of Congress, will 
interest insurance men. His remarks 
follow: 


Mr. Speaker, I desire to respectfully 


call your attention and the attention 
of the House and the country to the 
principle of agricultural insurance. 
That the Government should tempor- 


arily provide for the insurance of agri- 
‘ultural crops against the action of 
the elements may seem somewhat 
startling, but the more thought one 
gives to the proposition the more he 
is convinced that the principle is fair, 


svund, and just, and the war legisla- 
ticn based upon such a bill will ma- 
terially increase the crop acreage to 
the great advantage of our people and 
our cause. 

Last session I prepared and _ intro- 
duced into the House a bill establish- 
ing a bureau of farm risk insurance. 
I endeavored to engraft the substance 
of the same by way of an amendment 


npon the Food Administration bill. It 
was defeated on a point of order be- 
iug raised against the amendment that 
it was not germane to the original bill. 
I reintroduced this bill at this session. 
These bills proposed to establish such 
bureau in the Treasury Department, 
but upon reflection I have come to 
the conclusion that such bureau should 
be founded in the Agricultural Depart- 


ment, in whose archives now rests a 
#zreat deal of information to which 


reference can be easily made 
brreau. 

It is most patent 
place for such a bureau is under the 
Secretary of Agriculture. I have 
tnerefore prepared and introduced a 
rew bill, known as H. R. 12337, giving 
jurisdiction to the Agricultural Depart- 
ment over farm risk insurance, which 
bill has been referred to the Agricul- 
tural Committee for consideration. 

In this connection may 


by such 


that the logical 


I be permit- 
ted to say that the purpose of this 
legislation at this time is receiving 


Nation-wide notice, and I have received 
from many parts of the country urgent 
inquiries as to the relief sought to be 
granted in this bill. 

One of the most effective 
ieligent communications comes to 
hand from Mr. A. A. Wren, of Kansas 
City, Mo., who is one of the great au- 
thorities on jnter-insurance in America 
end an earnest advocate of agricul- 
tural farm risk insurance. 

This letter, which I urgently recom- 
mend to the consideration of every 
Member of Congress and to the citi- 
zens of the country, is as follows, to 
wit: 


and in- 


Kansas City, Mo., June 1, 
lon. Edward J. King, 

United States Congress, 

Honorable Sir: Re House 
insurance, 

In view of the urgent need of increased pro- 
duction now and for some time to come, the 
legislation proposed by your bill is most im- 
portant, as both the farm owner and tenant 
farmer are encouraged by its provisions to 
cultivate and plant a greater acreage. 

The writer having been engaged for over 15 


1918, 


Ww ashington, D. C. 
bill on agricultural 


years in the organization and management of 
co-operative insurance associations among 
manufacturers and merchants, and appreciat- 
ing the nied of some form of indemnity for 


crop loss, had begun an 
obiect of organizing 


investigation with the 
a co-operative agricultural 
insurance bureau when ur bill was called to 
my attention, and I “recognized it as a very 
essential war measure 

The manufacturer is encouraged to invest in 
machinery and material because the demand 
for the article to be manufactured is obvious, 
and because he has a certain knowledge that 
the investment in land and equipment, with no 
labor may be protected from the hazards usual 
to that business,;'with fire and liability insur 
ance and the further knowledge that when 
labor has been spent on th¢ material a finished 


article will be ready to market at a profit. On 
the contrary, the tarmer may invest his money 


in land, equipment, seed, and cost of living, 
and when he has employed his labor in cul- 
tivation and planting he has only a planted 


crop. which may or may not mature for reasons 
outside his control; and if it does not mature 
he has lost his investment in seed, living dur- 
ing the crop period, his labor, and interest on 
the investment in land and equipment, with no 
opportunity for indemnity. 

If this is discouraging to 
owns His land aud has a chance to recoup his 
loss of some one year in a succession of suc- 
cessful crops, how much more discouraging 
must it be to the tenant farmer, who rents 
from year to year, and to whom the soil is be- 
ing assigned or leased for cultivation more and 
more every year uni at present about 40 per 
cent. of the cultivated soil is tilled by the 
tenant farmer. 

There is in the crowded centers many 
sand men, heads of families, who were 
on farms and who would be glad to return 
with their families to the farm if the security 
offered by your bill prevailed. The savings of 
such men may not admit of the purchase of 
land at its present high price, but they would 


the farmer who 


thou- 
raised 


be able to rent farms, buy the seed, and, with 
credit strengthened by crop insurance, obtain 
equipment and live during the crop period, feel- 
ing that if the first crop was lost they would 
not have to sacrifice their equipment under 
forced sale to pay their creditors and be left 
stranded on the highway of middle life. 
War-risk insurance has provided for indem- 
nity not otherwise provided for in the insur 
ance world, and why should the farmer he ob 
liged to -carry, individually, the burden of 
loss and the hazards surrounding that which 
is first in necessities, in peace or war—ample 


production of foodstuff? 


In times of peace this hazard may be prop- 
erly distributed through co-operative organiza 
tions among farmers, which, of course, requires 
years of organization work to effect; but in 
such war times, when so much of the tillable 
acres of our allies have been devastated, the 
shipping facilities so employed that the crops 
of other foreign nations can not be imported, 


being diminished, 
make provision for 
encourage the cultivation 
millions of untilled acres 
And in this connection 
permit me to call your attention to the figures 
reported in the Weekly News Letter to corre 
spondents by the United States Department of 
Agriculture, under date of August 13, 1913: 
“The Department of Agriculture’ estimates 
829,000,000 acres are not in use, Only 21 per 
cent. of the land. is not available for any form 
of agriculture. Only 27 cent. of tillable 
land of the United States is actually under 
cultivation, based upon reports of 35,000 
correspondents. 
‘The total acreage of the United States and 
possessions is estimated te be 1,900,000,000; 60 


and our own stores obviously 
the Government should 
crop insurance and 
of some of the many 
in the United States. 


per cent., or 1,140,000,000, is estimated to be 
tillable, capable of being brought under cul- 
tivation by meane of the plow. This includes 
land already under cultivation and that which 
in the future may be brought under cultivation 
by clearing, draining. irrigation, etc. 

“Three hundred and sixty-one million acres, 
or 19 per cent... are estimated to be untillable, 
but valuable for pasture and fruits; only 21 
per cent., or 399,000,000 acres was estimated 
to he of no use for agriculture, present or 
future. In 1909 the land area in crops, where 
acreage was given, was 311,000,000, or 16 per 
cent. of total land area, about 27 per cent. of 
estimated potential tillable area of the United 
States and possessions. 

“For every 100 acres that are now tilled, 


about 375 acres may be tilled when the country 


is developed.” 


Permit me to call your further attention to 
that part of the fourteenth annual report of 
the Reclamation Service, 1914-15, which shows 
the land situation in the re spective States, a 
copy of which I am inclosing herewith. 

I believe the Government has at hand, in the 


Agricultural Department, all the information 
necessary to provide agricultural insurance. 
with the exception, possibly, of the ratio of 


loss to the cost of cultivation and aes in 
different parts of the country. and a few months 


should suffice to acauire this information and 
he able to est ‘blish a schedule of rates that 
will sroperly distribute the burden of crop loss, 
feasted the indemnity that will strengthen the 


credit of the tenant farmer, and encovrage the 
necessary increase in crop acreage and produc 
tion next year. 

A. A. Wren. 





SCHEME TO BEAT SHORT-RATE 


CANCELLATION 
A Minneapolis manufacturer after 
putting in a lot of his valuable time 


finally hit upon a scheme to beat the 
short-rate cancellation provision in his 
policies. He selected the policies he 
intended cancelling and secured en- 
dorsements transferring them to cover 
property in a_ sprinklered building 
rated much lower. Then he asked for 
their cancellation at short-rates. He 
did not, however, remove the property 
insured to the new location. The Min- 
nesota Insurance Department is_ in- 
vestigating the case. This party be- 
longs to the crowd who think anything 
is legitimate, that beats a corporation, 
and he probably, withholds his nickel 
on the trolley until the conductor de- 
mands it, is the comment of the “Am- 
erican Agency Bulletin.” 
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“*The Leading Fire Insurance Company in America” 
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_ ARTNA INSURANCE COMPANY | 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 





Application For Agencies Invited 























S. C. BISHOP CO. 


AGENTS FOR 


Represented at 


95 William Street, 
N. Y. C., Room 1001 


NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 














LEWIS & GENDAR, Inc. 


New York City Agents 


Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YORK CITY 


Brooklyn and Suburban Agency 
ace. of Eng. 


Telephones: John 63-64-65 


Northern Asse. 
Commonwealth Ins. 


Co., 


of N. 


Firemen's Inc. Co. of New Jersey 
Globe & Rutgers Inc. Zs 








Detroit F. & M. Ins. Co. of Mich. Employers’ Lia. Assce. Corp. of Lendon 
145 MONTAGUE STREET, BROOKLYN—NEW YORK 
Teliphones: Main 6370-6371-6372 
WALTER F. 

“z= ERRICKSON ==: 


New York 


Newark, WN. J. 


AGENT 








WILLIAM C. SCHEIDE & CO.,, Inc. 


HARTFORD, CONN. 
Re-Insurance in All Branches 











| 


ARGHIBALD.A. McKINLEY, President 


D. J. DAVIDSON, Vice-President 
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C. JONES, Secretary and Treasurer 
W. ROCKEY, Managing Underwriter 
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Merchants National Fire. 
Insurance Co., Chicago, Illinois | 


Home Office: 
No. 29 So. La Salle St. 


CAPITAL 
$250,000.00 


AN ALL-AMERICAN PROGRESSIVE FIRE 
INSURANCE COMPANY OF THE MIDDLE WEST 

















Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


INCORPORATED 1720 


RICHARD D. HARVEY 


United States Manager 
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JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | 
NEWARE 


Phone Market 6536 
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SERVICE 
FIRST | 


| 80 MAIDEN LANE 
NEW YORE 
Phone John 45600 
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Fred J. Cox’s Talk 
at Syracuse Meeting 


APPEALS FOR ORGANIZATION 


Income of Agents Threatened—“Forget 
Petty Jealousies and Remember 
Larger Questions” 
firm 


It was with a sincerity born of 


cenviction in the righteousness of the 


National Association’s cause and of 
the vital necessity for supporting it 
that Fred J. Cox, chairman of the 


executive committee of that body, ad- 
New York State 
Agents at 


Cox was warmly applaud- 


Cressed the Associa 


tion of Insurance Syracuse, 
June 6. Mr. 
appreciation of his talk 
expressed by a rising vote of thanks. 
In the course of his remarks he said: 

“This is not a time for mere speech 
making but rather one in which in- 
surance, as well as all other business 
men, must stand solidly together. In 
the first place we have this war to 
win. We must be ready to make any 
needed sacrifice for the good of these 
United States. 

“But getting down to the objects for 
which we are in session here, our own 
immediate business; your future, my 
future and that of our families must 
continue to depend upon the insurance 
business. The National Association ot 
Insurance Agents is the only associa 
tion in the country of, for and by in- 
surance agents. We, all of us, must 
consider seriously whether we are giv- 
ing it the support it must have if it 
is to give us in return the help and 
protection of which it is fully capable 
it properly upheld. 

Must Have Organization 

“We must have an_ organization. 
Time and time again it has been 
demonstrated that without organiza- 
tion many ill-advised laws, rules and 
regulations, born of ignorance and _ in- 
verted reasoning would have’ been 
added to the burdens of this business. 
The National and the State associa- 
tiens Should be an ever ready and 
celfective weapon for defence wherever 
an unrighteous attack is made against 
us or our business. The two associa- 
tions should be always kept in such 
a state of efficiency that the service 
rendered shall be of a kind that mem- 
bers may realize and appreciate its 
value. As insurance’ men our only 
safety lies in making the National 
Association a truly great organization 
tully worth while. 

“You insurance men little realize 
the good that has been accomplished 
by this association throughout’ the 
country. Our effort now is to build 
upon the present firm foundation and 


(Continued on page 19) 
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H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 


MANAGERS’ GOLF TOURNAMENT 
Gil Nichols Could Have Gotten Pointers 
Had He Been at Greenwich 


Meet 


As has been the custom for some 
time, most of the prizes given by the 
Underwriters’ Golf Association were 
won in its tournament, Tuesday, by the 
efficers and the handicappers. The 
scene was the Greenwich Country Club, 
The 18-hole medal play handicap was 
won by Thomas F. Handy, of Benedict 
& Benedict, score 82 net, handicap 23. 
The second prize went to C. L. Tyner, 
Home, score 84 net, handicap 15. In 
the best ball foursome, KE. G. Snow, Jr., 
and (. L. Tyner were first; Sheldon 
Catlin and L. P. Bayard, Jr., second; J 
A. Kelsey and EK. D. La Tourette third 
There is but one prize for this event 
and as Mr. Tyner won the previous 
event his prize, a pair of candlesticks, 
was divided between the next two 
players. So one of these candlesticks 
is now in Philadelphia 

Hugh R. Loudon won the kickers’ 
handicap. This will be good news to 
his golf friends in Chicago. The ex- 
president's trophy for the best net 


score of the day went to C. L. Tyner 
C. A. Ludlum is now a member of the 
club. He had not been playing golf 
much, but last Tuesday he made an un 
equaled record, testifying that he kept 
a scrupulously honest score. His 
caddy is now in a sanitarium resting 
up. Officers for the year were elected 
us follows: President, KE. G. Snow, 


Jv.; vice-president, Sheldon 
secretary-treasurer, L. P. 
Mxecutive committee: C. i 
H. A. Smith, Charles J. Holman, C. D. 
Dunlop and H. R. Loudon. The annual 
dinner was held at the Greenwich 
Country Club, J. A. Kelsey, the outgo- 
ing president, presiding. 


Catlin; 
tayard, Jr 
Shallcross, 


GENERAL AGENCY COMPANY 

A certificate of organization of the 
liartford General Agency Company 
was filed with the Secretary of State 
ol Connecticut June 7. Officers elected 
are officers of the Hartford Fire and 
include president, R. M. ‘Bissell; first 
vice-president, Whitney Palache; see- 
ond vice-president, James Wyper; 
treasurer, D. J. Glazer; assistant treas- 
urer, Thomas H. Scotland; secretary, 
Frederick Samson, 


TROY RATES 

N. Y., common council has 
committee, to investigate 
increase ol ruies there. 


The Troy, 
appointed a 
the recent 
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“AMERICAN FORE” 


THE CONTINENTAL 
INSURANCE COMPANY 


Cash Capital’ - 


FOR 65 YEARS — 


THE CONTINENTAL has built its name to 
stand for all that is best in fire insurance. 

FAIR DEALING has won it a leading place 
among agents and the insuring public. 

CONSTRUCTIVE management has assured its 
growth in the past and assures a continuation of 
progress in the future. 

FINANCIAL 
guards against any conflagration danger. 


strength insures stability and 


[FIRE] 


TEN MILLION DOLLARS 


HENRY EVANS, President 


Home Office 


MAIDEN LANE 
NEW YORK 


CONTINENTAL 


COMMANDS 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 


CONFIDENCE 
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HENRY J. HOUGE, J. H. VREELAND ~ 


Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
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Assistant Secretaries 


INTEGRITY SERVICE 
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JAMES H. BREWSTER, Mgr. 
Hartford, Conn. 


A Broad Underwriting Service to Agents 


Works in Harmony with American Agency Principles and Practices 
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JERSEY CITY, N. J. 
Tel. 


LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


EK. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET 





Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


Montgomery St. 
216 Montgomery 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 



























F. H. HAWLEY, Pres. 


ORGANIZED 1848 


AN AGENTS COMPANY 





E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 


Pennsylvania, New Jersey and New York 


W. E. HAINES, Secy. 


bos Ohio's Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 











207th Year 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








HOME OFFICE 
SCRANTON, PA. 





GENERAL AGENTS 


JAMES J. BOLAND COMPANY, Inc. 


68 WILLIAM STREET 


NEW YORK CITY, N. Y. 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 
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INSURANCE COMPANY 
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THE CENTRE OF MARINE INSURANCE J SECS CESSCLESECLETCLEL ELS 


IN THE UNITED STATES 











. Just ° 
National Liberty ideneseamen 
INSURANCE COMPANY Man”— 


OF AMERICA 
NEW YORK 


the open sesame 
to every courtesy 
within our power. 








Incorporated Under the Laws of the 


State of New York in 1859 Room with de- 
Statement, January 1, 1918 are 


Cash Capital .......$1,000,000.00 Private bath $2.50 
MOE Sasscnsasaees 8,209,763.64 


and $3.00 
Liabilities ........... &,228,081.71 


Net Surplus ......... 1,986,731.93 BREVOORT Hotel 
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Surplus for Policy ccicmtl Insurance Headquarters 
Holders ........... 2 986,731.93 MADISON ST.—East of LaSalle 
HEAD OFFICE CHICAGO 
62 WILLIAM STREET, NEW YORK LAURENCE R. ADAMS, Sec'y & Mgr. 


























INSURANCE CO., LTD., 
THE YORKSHIRE 8 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, WAR 
AND EXPLOSION INSURANCE 


U. S. BRANCH 
FRANK & DUROIS, United States Managers ERNEST B. BOYD, Underwriting Manager 


WADE ROBINSON & Co., inc. 


MANAGERS 
New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., New York 


i i DEPARTMENT MANAGERS—METROPOLITAN, Willard S. Brown & Co., New York, 
Merchant Marine House New York City N. Y.; CAROLINA- VIRGINIA, Harry R. Bush, Greensboro, N. C.; SOUTHEASTERN, 


—_— Dargan & Turner, Atlanta, Ga.; LOUISIANA and MISSISSIPPI, Jas. B. Ross, New 
South William and Beaver Streets Orleans, La.; PACIFIC COAST, Jas. C. Johnston, San Francisco, Cal.; McClure Kelly and 


McKee Sherrard, Assistant Managers. 


JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


Head Offices: 
411-13 Walnut Street, PHILADELPHIA, PA. 


We can offer to Agents and Brokers special facilities on surplus lines 
throughout the United States and Canada. 
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MARINE DEPARTMENT 














Sail Business is Hazardous Except 
When Written on a Proper Basis 


Inasmuch as the outlook in the near 
future is that nothing but sail vessels 
will be used in the South African, 
Brazilian and Australian trade, a very 
serious condition will confront marine 
underwriters as to the proper rates and 
conditions to be granted for shipments 
of this kind, as just prior to the war of 
four years ago, sail vessels were con- 
sidered a very objectionable class by a 
great many underwriters, and 
quite a few oflices refrained from wrut- 
ing risks by them, but inasmuch as the 
increased demand for insurance by this 


marine 


class has presented itself many offices 
have resumed writing this class of busi- 


ness. As there are many new and in- 
experienced underwriters accepting 
risks on sailing vessels, unless they 


use the utmost precaution in writing 
this class of business the companies 
which they represent will undoubtedly 
experience unfavorable results. 

There are a great many questions 


WANT UNIFORM FORMS 





London Agitation for Reforms in Bro- 
_ kers’ Slips—Sources of Trouble 
Now 


London, June 1.—Agitation over the 
adoption of standard forms for bro- 
kers’ slips is prevalent in London. The 
wide differentiation in the clauses 
which appear on the slips used by dit- 
ferent brokers in this city is re- 
ferred to as a source of trouble and 
disputes, and the suggestion is made 
that there should be a standard form 
for hulls, another for cargo, and an- 
other for fire risk, with allotted spaces 
for the various details. 

A London editor says: here is 
much to recommend such an idea, for 
it is often a matter of difficulty to de- 
cipher the exact terms of a slip owing 
to the various styles adopted.” 


APPOINT BREWSTER & CO. 

The Newark Fire Insurance Co. this 
week appointed J. N. S. Brewster & 
Co., Inc., managers of the metropolitan 
automobile department of the Com- 
pany, effective immediately. J. N. S. 
Brewster & Co., Inc., now represent 
the Caledonian, National Liberty and 
Newark Fire for automobiles. 


sor 


RAILROAD BOND SITUATION 

Writing of railroad bonds to guar- 
antee the payment of freight charges 
has been all upset since the recent or- 
der from Washington regarding freight 
payments and bonds. These bonds 
used to be written as required on 
forms prepared by the roads. tach 
cne had its own form. Now applica- 
tions are being turned down by the 
surety companies because they do not 
know whether the Washington officials 
are going to prescribe a form of bond 
to be used for all this business. It is 
aiso not known whether the ‘bonds 
are to run to the railroad, or to the 
Government, or to the Government for 
the benefit of the railroad. So no 
bonds of this character are being 
written. 


which confront an underwriter in ac- 
cepting risks by this character of craft. 
Firstly, he must take into consideration 
the build of the vessel, her age and her 
caulking; the season of the year the 
vessel sails in, the weather she is apt 
to encounter, the character of the car- 
go, and the place where it is destined 
to. Furthermore, whether the cargo 
can be written subject to average or 
I. P. A. E. C. conditions, and last of 
all that he secures a high enough rate 
so that he will be in sufficient funds 
to pay heavy losses, which he is sure 
to be called upon to pay in writing this 
class of business. This knowledge of 
sailing business can only be obtained by 
many years of practical experience, and 
if most of the newer companies in the 
marine insurance business do not use 
more than ordinary precaution in ac- 
cepting this class of business, they are 
bound to have a very unfavorable ex- 
perience.—OBSERVER. 


PHILADELPHIA SUIT 





Pilots Who Salvaged Tankers Bring 
Action Against Owners—Com- 
pany Resists Reward 





Members of the crew of the pilot 
boat “Philadelphia,” who risked their 
l'ves to salvage the Atlantic Refining 
Company’s tanker “Pratt,” now moored 
at Point Breeze, were forced to file 
suit for compensation in the United 
States district court, because the Pi- 
lcts’ Association and the Company 
could not agree on a settlement. 

Joseph C. Gabriel, general manager 
of the Atlantic Refining Company, 
when first informed that a libel on the 
vessel had been applied for by the Pi- 
lots’ Association, announced that he 
would refuse to grant admission to the 
yards to the United States marshal for 
the purpose of serving the libel. 

While Gabriel was making this state- 
ment, however, a deputy marshal got 
through the guards at the Point Breeze 
oi! plant and went on board the tanker, 
which is now discharging the cargo 
saved by the crew of the Philadelphia. 
Judge Dickinson has fixed bond at 
$100,000, which must be supplied by the 
company before the vessel can be 
moved .again. 








British papers are full of a decision 
in the Court of Appeal, London, as to 
the strict meaning of “time of produc- 
tion’ in a marine policy for £3,000 on 
gold bullion from companies’ mines and 
banks in Western Australia per any 
conveyance to the mint at Perth. 


NEW INSURANCE PAPERS 
Just 
ance 





as some of the weaker insur- 
newspapers dropped out and it 
looked as if the number would be con- 
siderably depleted it is announeed that 
“The Western Insurance News” is to 
be published in Great Falls, Mont., and 
the “Western Economist” is to be pub: 
lished by B. W. Blanchard, who retires 
from the “National Economist,” of 





We beg to announce our appointment as 


MARINE MAN AGERS 


AMERICAN EQUITABLE ASSURANCE CO. 
OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 


C.R. EBERT & CO., Inc. 


48 BEAVER STREET, NEW YORK 
PHONE 263-264 BROAD 






































MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark. N. J 
Glens Falls Insurance Co., of Glens Falls, N. Y¥ 
Hanover Fire Insurance Co., of New York, N. Y. 
MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 


DMcComBéCo. 
INCORPORATED 
56 Beaver Street New York | 


















CABLE ADDRESS: MACOMB, Wi. Y. 


TELEPHONE BROAD 631 








56-58 PINE STREET 





HENRY E. OTTO & CO., Inc. 


Insurance Brokers — Average Adjusters 
Marine and War Risk a Specialty 
John 5109-5037-2171 


NEW YORK 











Marine, Fire and War Risk 
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The Firm of 
ROBT. R. 


New York, Amsterdam and Copenhagen 
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New York Address, P. O. Box 50, Wall St. Station 
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which Charles B. Van Slyke is now the 
editor. Heretofore, Great Falls has 
been sadly neglected in the insurance 
newspapers. Rarely has anything from 
there been published. It is an unfor- 
tunate overs‘ght, which will be ccrrect- 
ed from this time on. Mr. Blanchard 
has been in the insurance newspaper 
business for twenty-five years, but even 
a quarter of a century has not caused 
him to lose faith in it. Mr. Van Slyke’s 
is a new name, but he knows a gold 
niine when he sees it. 

The two “Economists” are published 


in Iowa, home of many good insurance 
companies. There are still a few choice 
openings for insurance journals.  Ari- 
zona has none, neither has Maine nor 
New Mexico. 





REPORT ON WISCONSIN MUTUAL 


The Employers’ Mutual Liability of 
Wisconsin reports more than _ 3,000 
members and an annual premium in- 


come of more than $550,000. The annual 
statement shows, surplus $156,000, after 
having paid three annual dividends of 
1U per cent. each. 
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New Credit Method 
By Ocean Accident 


PREPARED BY JOHN E. GREGORY 


Premiums Based on Experience and 
Requirements for Individual 
‘  Debtor’s Accounts 


An innovation in the method of in- 
suring against loss caused by insolv- 
ent and past due debtors’ accounts, 
otherwise known as credit insurance, 
has been made by John E. Gregory, 


executive head, credit insurance de- 
partment of the Ocean Accident & 
Guarantee Conporation. The new pol- 
icy form is designed to more fully 
meet the requirements of the whole- 
sale merchant, jobber and manufac- 
turer. 

Mr. Gregory explained the new con- 
tract to a representative of The East- 
ern Underwriter as follows: 


Credit insurance, or, credit indemnity, more 
properly called—a guaranty on insolvent debt- 
ors’ accounts—although it has been written 
in tis country for over twenty years, has 
really been in an experimental stage, and 
because of the lack of statistics and knowl- 
edge of the fundamental elements creating 
the risk many companies that attempted writ- 
ing it failed. Therefore this kind of insur- 
ance has not increased in proportion that 
other lines of insurance have, Yet there is 
an increasing demand for insurance of this 


kind. 
Scope of Policy 

This contract insures outstanding accounts 
in the event of debtors becoming insolvent, 
or their accounts past due and unpaid, in- 
cluding the prompt payment of claims during 
its term, whenever and as often as they oc 
cur. Also, if desired, the handling of past 
due accounts when placed for collection. The 
policy’s practical value is also shown as col- 
lateral security if the insured desires to 
borrow on debtors’ accounts, whether open or 
represented by notes. 

‘he class of debtors insured are those to 
whom sales and deliveries of merchandise have 
heen made, provided they are in mercantile 
pursuits and are mentioned in the mercan 
tile agency book or report that the insured 
elects shall govern as to ratings under the 
contract, in event of their insolvency  oc- 
curring during the term of the contract. 

The mercantile agency which shall govern 
as to the rating of debtors at the date of 
shipment is selected by the insured and men- 
tioned in the contract. 

The limit for each debtor is determined by 
requirements and according to the debtor's 
mercantile agency rating, and is stated op- 
posite each rating in the Schedule of Ratings 
in the contract. 

Insolvency Defined 

The definition of insolvency is printed in 
the contract and comprises every known form 
of insolvency, including a compromise by the 
debtor with a majority ‘number and amount 
of his creditors for less than the amount of 
his indebtedness; where a debtor’s business 
is taken over by a committee appointed by 
a majority in number and amount of his 
creditors; the appointment of a receiver; the 
absconding of a debtor; the death or in- 
sanity of a debtor. Also under the collection 
form of contract, when a debtor’s account has 
become due under original terms of sale and 
is filed by the insured with the insurance 
company for collection within forty-five days 
thereafter; when a debtor makes a _ general 
offer of compromise of his indebtedness for 
less than the amount thereof. 

Collection of Accounts 

“collection” form of contract the 
insured may file accounts that are not more 
than forty-five days past due under original 
terms of sale; the company accents them as 
“insolvent” as of the date of filing, places 
them with its attorneys for collection with 
out additional charge, other than the regu- 
lation collection fees; but the company does 
not participate in any part of these fees as 
forwarding agents do, but allows the com- 
pany’s attorneys their full fees, that they 
may give the insured prompt and preferred 
service, 

The notice of insolvency is to be filed 
within twenty days after knowledge of the 
same, 

The agreed amount to be borne by the in- 
sured is mutually agreed upon after ascer- 
taining the annual amount of insolvent ac- 
counts and sales for a period of five years, 
more or less, according to the time the in- 
sured has been in business, and is stated in 
the contract. 


Under the 


Adjusting Losses 
The method of adjustment is clearly set 
forth in the contract and provides a_ simple 
calculation and the prompt payment of the 
net amount due on the accounts of debtors in- 
sured thereunder. 
Payment of the net amount due under the 


contract is made promptly after the corpora- 
tion receives a statement of claim, which 
statement may be filed when the net amount 
of insured insolvent accounts exceeds the 
agreed amount to be borne by the insured. 
Thus the insured is paid promptly whenever 
and as often as he has a claim and does not 
have to wait, as heretofore, from twelve to 
fifteen months for a settlement. 


Basis of Premium 


The premium is based upon the agreed 
amount to be borne by the insured in_con- 
junction with the limit required on individ- 
ual debtors, both of which reflect the result 
of the insured’s metaod cf extending credit 
and conducting business and is a yp Br ee 
charge for insurance against the unexpected 
and unforeseen increase in the amount of in- 
solvent accounts. 

By this method of calculating premium the 
insured receives the re nefit of his method of 
doing business and the record he has estab 
lished as to the amount of his insolvent ac 
counts. Thus if his record is good he is not 
discriminated against in favor of the mer- 
chant with a poor record by charging both 
the same amount »of prem:un ‘for the same 
amount of insurance, aai he does not have 
to pay additional premium if his sales, dur- 
ing the term of the contract exceed the 
amount he estimated as the minimum. 


Amount of Insurance 

The amount of insurance is determined by 
the insured and ourht to be sufficient to cover 
the average amou..t of out tanding acco nt; 
during the period «f the co: tract. 

Credit insurance under this plan encou: 
ages careful busi: css metlods and rewards 
good business judgisent when granting cre:lits. 
It enables the merchant to insure at a - 
based on his est: blished individual recerd. 

The nominal premium charged under the new 
plan contemplates the insuring of the unex- 
pected amount of insolvent accounts. The 
premium would be much larger if it also in 
sured the expected amount. In fact it would 
necessarily, in su’h event, be equal to the 
amount of expected, plus a premium for the 
unexpected. This would be prohibitive as to 
cost, for the insured would be in effect creat 
ing the expected amount and paying sime 
in cash—whether insolvent accounts amounted 
to that sum or not—which might encourate 
reckless credit granting and would defeat the 
very purpose of insurance. 

The agreed amount to be borne by the in 
sured (usually called initial loss) is the 
amount mutually agreed upon as the amovrt 
of accounts expected and provided for, that 
may become’ insolvent as_ indicated by 
experience. 

Term of Contract 


Contracts under this plan may be written 
without the necessity of increasing the agreed 
amount to be borne by the insured under 
the succeeding contract, simply because the 
insured had a ‘claim under his expired con- 
tract. For the principle on which it is based 
is purely insurance and therefore, like fire in 
surance, the rate only increases when the 
risk increases on account of the class of 
customers becoming more hazardous; a change 
in general conditions for the incoming year 
indicating abnormal failures; or on account 
of a material change in the method of doing 
husiness, 

The total amount of insurance is specified 
in each contract, which is a positive agree- 
ment for one year and is not cancellable un- 
less by mutual agreement between the in- 
sured and the corporation. 


Limited as Unlimited 

We believe that when an insurance com 
pany knows the total amount of insurance 
which it may be called upon to pay under 
each policy, it can determine the required 
reserve for the protection of its policyhold 
ers better than if the amount of insurance 
is not stated. 

‘he agreed amount to be borne by the as- 
sured is deducted and not insured, because it 
is the amount the insured expects to lose 
and which is protected the same as general 
expenses and profits when fixing the selling 
price of merchandise. 

The Ocean’s policy also provides for a de 
duction—the amount of which is determined 
by deducting the premium paid from one- 
quarter of the net amount of insolvent ac- 
counts ascertained in the adjustment (in 
other policies called co-insurance). This de 
duction, however, does not become effective 
unless the net amount of such accounts ex 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 











WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


oa that in case of death from any cause, $5,000, the face of 


FIRST, it 


the Policy, will be paid. 
BE 


D, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 


face of the Policy, will be paj;d. 
THI 


that in case of death from 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disabiljty Endorsement FURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com- 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
the weekly indemnity wjll be at the rate 
riod of disability. Can insurance do MORE? And 

a policy that would do less? The cost is low. 
New Hampshire, 
North Carolina, South Carolina, Tennessee, Georgja, 
An opportunity for Life Insurance Salesmen of ability. 


but not to exceed 52 weeks, after which 
of $25 PER WEEK throughout the 
why should any man be satisfied wit 

Agents wanted in Maine, 


Kansas, Missouri. 


United Life and Accident Insurance Co. 
Home Office, United Life Building 


certain SPECIFIED accident, $15,000 








Vermont, Connecticut, Pennsylvania, 
Delaware, Maryland, Mississippi, 


Address: 


Concord, New Hampshire 

















War’s Effect Upon 
Compensation 


INJURED WORK FOR HIGH PAY 
Situation Creatir: False Assumption 
as to Experie ce—Moral Hazard 


Will Return 


Compensation \-riting companies are 
experiencing a 1o0vel situation which 
is entirely the outgrowth of the war 
and the unusual y high wages being 
paid at present in many industries. 

Instead of worl nen being prompt and 
anxious to report injuries, they with- 
hold such information, or if they can- 
not entirely conceal their trouble they 
belittle it. A New York office experi- 
enced an aggravated case of this 
kind a few days ago. 

An assured reported an injury but 
the injured man did not stop work. 
Hie kept insisting that his hand, which 
was the member injured, was improv- 


ing satisfactorily and that it would 
be alright in time. He kept it band- 
aged all the time. Evidently some- 


body about the plant must have found 
out how badly the hand was injured, 
tor the assured compelled the work- 
man to come to the carrier's office 
for an inspection by its physician. The 
back of the hand was in a raw State 
and showed little sign of healing. The 
doctor explained to the man that it 
was ridiculous for him to expect that 
his hand could heal unless he gave it 
cntire rest for a time and the physi- 
ign then asked him why he had not 
done so. The man replied: “Do you 
suppose I can afford to lay up and 
take the few dollars I am entitled to 
under the compensation law when by 
working I can make $45 or $50 a 
week?” 
This sort going 


of thing has been 


amount to be borne” and 
actual net amount in 
sured after dividends on accounts are de- 
ducted, whether said dividends are received 
before or after the adjustment is made, and 
not on the amount insured before dividends 
are deducted. This deduction is made as a 
protection in the event of abnorme’ insol 
vencies occurring and to discourage using 
the contract for commercial rather than for 
insurance purposes, 


ceeds the “agreed 
applies only on the 


Something New 


PHILADELPHIA © 





ha —— 





en now for some time in other office 
in most cases in less pronounced form. 
The result is that carriers are having 
a slightly better experience for the 
vime being than they expected. In 
other words, the moral hazard has to a 
vonsiderable extent been removed, for 
most of these u.reported cases re- 
cover before long. 

But there is a back-fire to the situa- 
tion, in that trivial cases are neglected 
and in the end result in the injured 
workman having to remain idle for 
several weeks; whereas had his in- 
jury received proper and prompt atten- 
tion in the first place, he would have 
inst almost no time. 

Should the war and the _ pres- 
ent industrial activity continue, work- 
men would continue to minimize their 
injuries and the number of acci- 
aent reports would apparently have 
decreased, ‘This could easily lead to 
a false assumption as to experience 
aud there might be a strong demand 
ceveloped in the direction of reducing 
races. If this were done the changed 
conditions which will arrive with the 
coming of peace, would immediately 
reflect a hardship upon the carriers. 
Then as the special war work disap- 
pears, wages decrease, the doing of all 
those things which have been neg- 
lected during the war is completed, 
payrolls will decrease, wages will fall 
still lower and in time the moral 
hazard will return. 

This is a time when the carriers 
should be allowed to build up a sub- 
stantial surplus to meet less favorable 
conditions certain to be experienced 
ian compensation insurance. 


LOUIS PAPEN IN CHARGE 

The American Surety’s new brokers’ 
branch at 63 William Street will be 
open July 1, in charge of Louis Papen, 
now of the Company's Metropolitan 
Branch, who will be assisted by Jalo 
Lehti, of the Company's burglary de- 
partment. 


AETNA TO EXPAND 
The Aetna Life office in New York 
is still expanding and will take over 
the space on the third floor at 100 Wil- 
liam Street soon to be vacated by the 
Maryland Casualty. It is likely that 
the policy, stenographic, experience, 
accounts, audit and inspection depart- 
ments will be placed on the third floor. 
This would leave the tenth floor clear 
for the selling end and the third and 

fifth floors for administration, 


NOT WORRIED ABOUT SUBWAY 

The fight between New York City’s 
mayor and the Board of Estimate, the 
subway workers and the contractors, 
and the contractors and the city, has 
not yet disturbed the surety companies 
who have large subway contract bonds 
outstanding. Evidently the present 
muddle must become much worse be- 
fore the sureties are affected. 
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Smith and Bude 
Are Arrested 


HELD FOR GENERAL SESSIONS 


Several Brokers Also Subpoenaed as 
Witnesses—Policies in Common- 
wealth Canceled Pro-Rata 


F. Clark Smith, president, and J. P. 
Bude, New York manager of the Smith- 
Case Co., Inc., of Newark, general 
egents for Northern New Jersey of the 
Commonwealth Casualty of Philadel- 
phia, were arrested last Friday and 
brought before Justice Ten Eyck, of 
the First District Court of the United 
States. They were held in $500 bail 
for trial before the Court of General 
Sessions charged with having trans- 
acted ‘business for the Commonwealth 
Casualty in New York ‘State in viola- 
tion of the law. 

As stated exclusively in The Eastern 
Underwriter last week more than 200 
yrokers have done business with the 
Commonwealth and several of these 
have been subpoenaed as witnesses. 

It is alleged that during a period of 
nbout one month the Commonwealth 
wrote automobile premiums in New 
York State of more than $50,000. 

These policies have been cancelled 
pro rata as a temporary expedient and 
no ruling has been made to date as to 
whether the Company will be permit- 
ted to retain any of the premiums col- 
lected or whether it will be held liable 
ior any losses that might have been 
ineurred. 

NEW DISABILITY FORM READY 
Massachusetts Bonding Announces 
Contract With Liberal Features for 
Sixty Dollars a Year 


A new disability policy styled ‘“Na- 
bonico” has been issued by the Massa- 
chusetts Bonding. The premium is $60 
and the principal sum $7,500 and $25 a 
week, The health feature provides $25 
a week for total disability in or out of 
the house; partial disability $12.50 for 
52 weeks; hospital benefit double in- 
demnity for 15 weeks; surgical opera- 
tions paid for in addition to hospital 
indemnity; fees for non-disabling in- 
juries or illnesses. 

Accident indemnity is paid for life; 
double indemnity while in hospital and 
operation fees in addition to hospital 
fees. This policy can also be written 
in unlevel amounts. 





To Protect Agents 

(Continued from page 1) 
“That a committee of two or more, 
preferably of men living in or near AIl- 
bany, shall constitute a vigilance com- 
mittee whose function it shall be to 
draft a form of affidavit which shall be 
satisfactory evidence to the depart- 
ment on which to convict for violation 
ot the broker's license law, and to 
send copies of said affidavit to each 
member, with an explanation thereof 
and the intent of the new law, within 
two months from the date of this con- 

vention.” 


Albert Mauterstock, Kingston,  of- 


fered a suggestion by letter that com- 
panies doing business in New York 
make their account current and en- 
dorsement slips uniform. The subject 
was referred to the incoming executive 
committee. 

Big Campaign in Fall 

In the fall Secretary C. S. S. Miller, 
of the National Association, will tour 
the State and organize it as he has 
other parts of the country. A decided 
revival of interest is assured. 

Fred J. Cox, chairman of the execu- 
tive committee of the National Asso- 
ciation, delivered an effective address 
which appears in part elsewhere in 
this issue. 

Secretary Albert Dodge reported a 
paid membership in 1917 of 325; un- 
paid 1917-18, 115; unpaid, 1916-17, 96; 
in good standing 536. New members 
in 1917, 13. War work has interfered 
with association development and _ in- 
activity hag been particularly notice- 
able in Albany, Troy and Syracuse. 
More publicity was urged through the 
medium of the Bulletin. It was rec- 
ommended that the association’s fiscal 
year should run from January 1 in- 
stead of August 1. 


Casualty Section Activities 

Chairman E. H. Warner, of the exe- 
cutive committee, casualty and surety 
division, reported on the new compen- 
sation policy form which has not yet 
been approved by the Insurance De- 
partment. The committee does not 
favor the proposed warranty feature 
a» it relates to cancellations and ob- 
jection was also made to another pro- 
vision affecting change of policies 
whenever rates are changed by the 
Department. The hope was expressed 
that the policy may not become effec- 
tive in its present form. The success 
of the committee in preventing action 
on a reduction of compensation com- 
mission was also referred to, empha- 
sizing, as it does, the value of the 
State and National organizations. 

Louis G. Morgan, executive commit- 
tee chairman of the fire section, re- 
ferred to the meetings of the com- 
mittee and said that finances had been 
the most disturbing element in the 
situation. There is, he said, consider- 
able misapprehension on the part of 
members regarding the consolidation 
of the fire and casualty interests in 
the Association. 

Advance in Dues Opposed 

There was much objection to the pro- 
posed increase in dues, many arguing 
that what the asociation needs is num- 
bers and the increased dues would 
have an opposite effect. Others point- 
ed out that mere numbers, if they 
consist of the class who are so dis- 
interested and unmindful of the needs 
and value of the Association as to ob- 
ject to paying five dollars a ‘year, are 
not so desirable after all. The part- 
timer came in for considerable dis- 
cussion. Many of those who have 
small interest in the Association are 
those making $300 to $500 a year 
out of the insurance while engaged in 
some other line. Secretary Dodge 
said that the most desirable element 
in the business does not object to any 
reasonable annual dues. Many men 
ere surprised that the dues are so 
small, he said. Good men, he added, 
rather believe that a great State asso- 


ciation like this for a great business 
like insurance, which charges only $3 
a year dues, cannot be much good and 
therefore they pass it up. 
Discussion Encouraged 

It developed that every member of 
the Newburgh Board is a member of 
the State and National Associations and 
pays six dollars a year dues, one dol- 
lar of which is retained locally. Mr. 
Irving, Malone, wanted dues of $3 and 
$5 in towns under and over 10,000, 
respectively. G. T. Amsden, Roches- 
ter, was for dropping the dead ones 
and I". M. Chandler, Troy, agreed with 
Mr. Amsden. KE. S. Hawley, Buffalo, 
suggested a compromise by raising the 
$2 dues to $4 and $5 dues to $8 and 
splitting the advance with the Na 
tional Association. KE. F. Wiltse, Os 
wegzo, wanted small due in small 
piaces, saying that the agents there 
have more jnfluence with their com- 
panies than those in large towns. N. 
M. Fiero. was in favor of letting the 
discussion run its course and urged 
everybody to say what he had to say 
at the meeting and not from some 
barrel head afterward. Mr. Warner 
pointed out how the Dairy League 
collects dues and what a power it is 
for the good of the farmers. Another 
member said the Dairy League people 
are robbers in that they collect dues 
from farmers by a levy on~ milk, 
whether the farmer is or is not a 
member of the League. KE. ©. Cooper, 
Watkins, said the little fellows would 
not come in if the dues were fifty 
cents. L. W. Pellett considered that 
the side-liner does not worry himself 
about the business and Louis G. Mor 
gan, believing that the Association 
should have the support of the coun 
try agent, suggested $” for towns un- 
der 7,500; 7,500 to 50,000, $5, and over 
50,000, $10. 

New Jersey Experience 

Fred J. Cex, of the National Asso- 
ciation, said that for years the New 
Jersey Association had $3 member 
ships. The 450 agents who are now 
nembers of the New Jersey Associa 
tion represent the bulk of the premium 
-ncome of that State. “We find,” said 
Mi. Cox, “that generally speaking the 
man who will not pay $5 is of no value 
to the Association. It has been said 
that there are %,000 agents carrying 
licenses in New Jersey who. should 
not be in the business and that the 
same proportion exists in New York.” 

L. J. Brownell, Watertown, said: 
“If this business is not worth $5 a 
year dues we are no good to our com- 
munities and no good to ourselves.” 
EK. H. Warner pointed out that num- 
bers are not the main consideration 
and that’ sufficient numbers cannot 
be got in an Association like this to 
cut any figure with a legislative jn- 
surance committee. He said it is 
rather the soundness of the arguments 
presented that count. He favored the 
$5-$10 amendment. One member 
tried to drive a bargain with Chair- 
men Cox by asking him if a man who 
was willing to spend but $3 a year 
could not join the National Associa- 
tion alone and receive the Bulletin? 
He said: “If that was all the money 
tie man had wouldn’t you take it?” 
Mr. Cox expressed the opinion § that 
the National Association docs not for 
the sake of mere numbers desire men 


who do not belong to their local and 
State organizations. 

A motion was carried for a special 
committee to clear up all unpaid dues 
matters. 

Following Thursday’s session mem 
bers were invited to attend the enter- 
tainment at the Strand Theater. The 
annual dinner, at the Onondaga, was 
atended by numerous local men. 

Broker’s License Law 

Mriday morning the legislative com- 
mittee presented its report, referring 
to the new broker’s licensing law. It 
was suggested that to what extent 
the Department will make it operative 
remains to be seen. The Department 
will have to amend the application 
blank and it is expected that many 
new questions will be asked. Section 
65 of the law was also read. 

Fred V syruns of Syracuse said re- 
carding the license law, that often 
irregularities are permitted to continue 
because no local man wishes to start 
anything. lie suggested a_ vigilance 
committee, located at or near Albany 
which could present such matters, 
with affidavits, to the Department so 
that the new law can be made effec- 
tive. The Association, he said, has 
done many good things but has not 
followed them up. If a committee of, 
say, two men, could follow up the 
work of the legislative committee pos- 
sibly it could get some convictions. 

Mr. Morgan pointed out that the 
Department will not take any action 
unless the facts are properly brought 
to iis attention. The Department is 
not a prosecuting office. Cases must 
go {9 the prosecuting attorney where 
the oifence is committ:d but, said Mr. 
Bruns, the Department has sole juris- 
diction jn the matter of licenses. Such 
matters do not come before the local 
prosecuting officer. , 

Mr. Warner suvry sted the case of 
a broker who is regularly licensed and 
who happens to be the employe of the 
insured and the conflict which might 
arise there. Mr. Morgan believes that 
in cases of this kind this special com- 
mittee can be of great benefit. 

Stanley L. Otis, executive secretary 
of the Insurance Federation, read a 
comprehensive paper on automobile 
insurance 

Officers Elected 
The following officers were elected: 


President—John L. Tiernon, Jr., Suffalo. 

Vice-presidents—S. Carlisle Goodrich, New- 
uirgh; EK. S. Hlawley, Buffalo; Fred V. Bruns. 
Syriac ( Warrei M CGiildersleeve, Central 
Valley; ¢ J. Curtin, Rochester; N. CC. Spen 

Buffalo; W. W. Heppell, Dunkirk; E. ¢ 
Cooper, Watkins, 

Secretary—Albert Dodge, Buffalo. 

Preasurer—N. M. Fiero, Middletown, 

I itive committer fire—C, A. Porth, 
Nba ; William ITI Ilecox Binghamton; R 
| Gilmour, Schenectady; L. G. Morgan, Buf 
falas Glenn li Jolin 1 Syracuse; A. c. 
kad I Pellett, Newburgh; 
W M. Irving, Malone 

casualty and surety 
ter Kk. oT. Warner 
. oyracuse W J 
itthews, Watertown: 
ies C. ¢ MeNitt. 
Troy 








FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 

Whole cold lobster 65c. 
Whole broiled lobster 75c. 
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BOSTON 
Paid-In Capital $1,500,000 





DEVELOPING 
Fidelity and Surety Bonds, Liability Workmen’s 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 





Automobile, Accident, Health, 





T. J. FALVEY, President 
Write For Territory 





SNE dvicuaphGoekvucmueesn th sacs 
Liabilities 


This Company issues contracts as follows: 
Health, an 


Boiler Insurance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 





,000.000. 
piadesictbeerygisstwlennsnae 3,291,987.09 
SS eeceessocceseccessnescese 60,740,294.97 


SE er ee 
Surplus over all liabilities.......... 
Losses paid to December 31, 1917... 


Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Insurance, Liability Insurance—Employers, Public, Teams (Personal Injury and Prop- 
erty Damage). Automobile (Personal Injury, Property Damage and Collision), Phy- 
sicians, Druggists, Owners and Landlords, Elevator, Workmen’s Compensation, Steam 


$15,077.330.62 
10,785,343.53 
000 000.00 





Fidelity Bonds; Surety Bonds; Accident, 
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CASUALTY AND SURETY POINTERS 


Putting it squarely 
Where Extra up to the agent who 
Money Must feels the necessity 
Come From for more income, the 
National Agents’ Rec- 


ord says of the present industrial 
situation: 
“The field man in the insurance 


business who wants to keep up with 
the procession must make more 
rioney. His expenses have increased 
the same as those of every one else, 
and he must provide for them. He 
must earn this increase. He can’t 
work his company for an increase, as 
they are paying him the absolute 
limit that the business justifies right 
now, and he must get it through his 
own efforts. This means more work, 
jonger hours, greater efficiency, and 
everything that can bring more busi- 
ness to his agency whereby his in- 
ecme may be increased _ proportion- 
ately. He can’t afford to work hap- 
hazard, here and there picking up 
what comes to him through a half- 
hearted canvass, but he must make 
every minute count, and concentrate 
on the one great and absolute neces- 
sity—more business. 


“Less time must be spent in the 
office, and more time given to the 
field work. An hour a day at the 


outside should be sufficient to handle 
all office details, leaving at least seven 
or eight hours for the active solicita- 
tion of new business. This can be 
used for the thorough canvass of from 
twelve to twenty prospects, and on 
the average this could be made to 
bring at least two or three applica- 
tions. A man who will work actively 
and systematically in this way need 
have no fear of the increased cost of 
Lving.” 
a * ae 
Useful suggestions for so- 


Getting liciting disability  insur- 
Business ance by mail are given by 
by Mail the Standard Accident in 


its publication, the “Cog.” 
Here is its plan: 
“Soliciting by mail in the accident 


Fred J. Cox’s Talk 
(Continued from page 14) 


»repare for what may be ahead of us 
very shortly. 

“On all sides we cannot help but 
sce growing in force and intensity that 
s.ate of mind which, while it may be 
called by various names, is most com- 
nonly termed socialism. We have 
been too prone to believe that fatal 
injury to our business would not come 
from the public at large. We have 
thought at times that possibly the 
Kaglish system might be made oper- 
ative here and that instead of several 
events in one locality there might be 
but one general agent to handle a 
town. 

“lI wish to impress upon ‘you that 
there is immediate danger to our busi- 
hess. There are in every community 
many men of socialistic tendencies 
who nurture the idea that the insur- 
ance agent is a parasite. I say to you 
that it is not merely a part of our in- 
come that is threatened, but the whole 
thing. It is simply a question of 
whether in two, three or five years 
from now we shall walk out of our 
‘fice, turn the key and stay out. 

“In view of what is. transpiring 
Politically and socially throughout the 


country we, as insurance men, should 
sign a truce among ourselves, forget 


our petty jealousies and differences, 
spite and indiscretions and give our 
thoughts to the larger questions which 
affect our very business lives. It is 
wimistakable that especially 
days of necessarily added expense 
burdens there is a large portion of 
the public which regards the insurance 


in these 





work requires more than a mere per- 
sonal letter. The full detail of the 
proposition can hardly be given in a 
‘etter without building that letter so 
iong as to scare the average receiver 
from an effort to get it all. Some 
ether form of literature must be used 
in addition. 

“So we have tried to combine all the 
necessary features for successful mail 
soliciting for accident insurance in one 
form. These features are three in 
number: 

“First—-The personal letter. This 
voes as an individual appeal and a per- 
sonal message to the receiver. In it 
may be used all those personal touches 
which ‘get under the hide’ and reach 
‘he heart. In this letter you may get 
the attention. You may stir the in- 
tcrest. You may even go so far as to 
create desire. 


schedule for the in 
Ccividual proposition. This is built so 
that the amounts may be just those 
that wiil fit the case you have in hand. 
Tne premium, just the premium you 
think the prospect will pay. Not too 
large, and not too small. No chance 
‘o misunderstand the insurance of- 
fered, And just enough detail to give 
a good idea of the offering. 


“Third—The blank application all 
ready for the name on the dotted line. 
‘the other two features have secured 
ine attention, have aroused the inter- 
«st, have created the desire and now 
the only thing left is to give the fel 
low a chance to buy. In order that 
that may be easy, the handy applica- 
tion is attached. 


“Second—The 


“The forms made have been built as 
bread as possible in order that a wide 
range of prospects might be reached. 


“Do not overlook the fact that all 
men are not reachable by this process. 
The best results are always obtained 
by following up this or any other form 
of mail advertising by a personal call 
to bring back the application.” 


acent as an unnecessary expense upon 
this business of ours. 

“The remedy for this deplorable con- 
Cition lies very largely in SERVICE. 
We must all learn what service in 
the insurance business really is and 
then give it unstintingly. The day 
is past when we can conduct our busi- 
tess on the principle of taking all that 
the insured will pay and doing as little 
as possible in return for the commis- 
sion aside from placing the policy. 
We must as a body devote more of 
cur energies to reducing hazards and 
preventing waste. We must become 
a potent constructive force in fire and 
accident prevention work. Each one 
of us must become one of a useful, 
upbuilding class. 

“And what of our relations one with 
another? If we wish to deserve and 
receive the highest degree of respect 
“yom the public, must we not deal in 
ibsolute honesty and fairness with 
cne another? All the hundred and 
ene things which commonly come un- 
der the term “knocking” help to create 
a wrong impression about the insur- 
ance business and strengthen in the 
niinds of men that we as a class can be 
done without. 

“Insurance men simply do not know 
what they could accomplish for them- 
selves by a reversal of some of the 
‘ommon practices and instead, work- 
ing together, because they have never 
tried it on a large scale. In all asso- 
ciation work there is too much of the 
erroneous theory ‘Let George do it.’ 
How many of you, I ask, regularly 
read the Bulletin? How many know 
the qualifications of the men who issue 
it. why it is issued and the good it 
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present the following statements of the condition of the fire 
reinsurance companies represented by them as shown by official 
reports of the New York Department after their recent examination. 


UNION & PHENIX ESPANOL INSURANCE COMPANY, MADRID, SPAIN 


STATEMENT AS OF DECEMBER 31, 1917 





, Assets Liabilities 
Railroad Bonds pene e teen eee ene es -$ 533,040.00 Reserve for losses............2..+++-$ 284,173.27 
State and Municipal Bonds.........-. manasa Reserve for Uncarned premiums..... 1,333,764.73 
$1,415,930.00 ye ere re rr ree 16,595.63 
Premiums in course of collection.... 117,040.72 cenaaen for — Peete eee e eens 27,034.44 
Interest accrued (on Bonds)......... 20,537.45 Deposit Capital ..........! 5200,000.00 
NLS o o« 0 eS0Gak bar hinwsewes 511,116.83 ED, 04s od hte dos ates 203,256.98 403,256.93 
I 
$2,064,625.00 $2,064,625.00 


NORTHERN INSURANCE COMPANY, MOSCOW, RUSSIA 


STATEMENT AS OF JANUARY 31, 1918 


Assets Liabilities 
TT ee ee errr ee $ 333,816.94 
Premiums in course of collection .... 203,870.56 Reserve for Unearned premiums. .... 516,169.54 
it aeel seinataand 16.721.33 a Ek are 7,735.20 
make ete Ca Aa E  eee = Reserve for expenses.............06. 11,116.21 
Reserve held by Canadian branch of Re-Insurance premiums ............. 258,078.10 
ceding Company eR S/S 6.04 06 FRO SOO 1,102.60 Deposit Capital Seer $200,000.00 

SE NE: dnchiwekacedeeqtamene 261,076.78 WE niente visenadoesn 210,098.28 410,098.28 
$1,547,044.27 $1,547,044.27 


WARSAW FIRE INSURANCE COMPANY, WARSAW, RUSSIA 


STATEMENT AS OF DECEMBER 31, 1917 








Assets Liabilities 

State and Municipal Bonds...........$ 640,490.00 Reserve for losses................++-8 126,025.62 
Premiums in course of collection..... 75,186.23 Reserve for Unearned premiums..... 532,866.39 
Interest accrued .........ccecccccecs 7,892.47 PeCeerwe FOP GAMER. occ cc cccccccsecers 6,500.00 
Pi sé nekvtinedeeneeesaanes 303,083.13 Reserve for expenses............+++. 14,472.53 

Reserve held by Canadian Branch of Deposit Capital .......... $200,000.00 
errr rr rrr 1,146.58 ED Gd cc stasidveesals 147,933.87 347,933.87 
$1,027,798.41 $1,027,798.41 
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